











THE EASTERN UNDERWRITER 


15 Ws 


[SuccEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899] 


A WEEKLY NEWSPAPER COVERING ALL BRANCHES OF INSURANCE 











Ninet teenth gang I 


NEW YORK, — APRIL 12, 1918 


$3.00 a Year; 25 Ic. 7 Copy 








BILL AIMED AT 
MOTOR THIEVES 


New York Measure Requires Record 
of Transfer With Secre- 
tary of State 








MUST ENDORSE CERTIFICATE 





: 
Unlawful to Sell Any Vehicle Without 
Registration Documents Duly 
Executed 


Senate Bill 281 (Mullan), introduced 
in the New York Legislature, would 
amend the highway law in relation to 
the transfer of used motor vehicles. 
Upon sale or transfer the vendor would 
be required to immediately notify the 
Secretary of State of the name and 
residence of the vendee and shall en 
dorse upon the certificate of registra- 
tion of such motor vehicle the name 


and address of the vendee and the 
date of delivery and shall sign such 
endorsement. 





Text of Bill 

Following is the full text of the bill: 

Section 1. Subdivision 8 of Section 
£82 of chapter thirty of the laws of 
1909, entitled “An act relating to high 
ways, constituting chapter twenty-five 
of the consolidated laws,” such section 
having been added by chapter 374 of 
the laws of 1910 and amended by 
chapter 491 of the laws of 1911, is 
hereby amended to read as follows: 

Records to be Filed 

8. Sale and registration by vendee. 
Upon the sale or transfer of a motor 
vehicle registered in accordance with 
this section, the vendor shall immedi 
aiely give notice thereof with the name 
end residence of the vendee to the Sec 
retary of State, and shall endorse upon 
certificate of registration of such motor 
vehicle the name and address of the 
vendee and the date of delivery, and 
thall sign such endorsement. The ven 
dee shall, within ten days after the 
date of such sale or transfer, notify 
the Secretary of State thereof upon a 
biank furnished promptly by him for 
that purpose, stating the name and 
business address of the previous owner, 
if known, the number under which 
such motor vehicle is registered and 
the name, residence, including county 
and business address, of the vendee. 
Upon filing such statement duly veri 
fied such vendee shall pay to the Sec 
retary of State a fee of one dollar, and 
upon receipt of such statement and fee 
the Secretary of State shall file such 
statement in ‘this office and not® upon 


(Continued on page 17) 


























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 


(See special advertisement, page 13) 























North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which . 
are many times larger. 








= — al 











THE BIG FOUR | 


AGE—STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 
All previous re cords broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 




















addressing: 
H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 





PROOF OF DEATH | BILL 
FAVORABLY REPORTED 


Senate Finance Committee Takes Ac- 
tion Relative to Senator 
Chamberlain’s Measure 








PROBLEM OF THE MISSING 


Senator Chamberiain’s Reasons for Rec- 
ommending this Legisiation— 
Similar to Canadian Act 





Washington, D. C., April 10.—Senator 
Chamberlain's bill providing that the 
official reports of the War Department 
shall be accepted as satisfactory proof 
cf death has been favorably reported by 
the Senate Finance Committee. In 


cases where a man is missing and is 
reported, from that evidence, as dead, 
and insurance is paid to his benefici- 
ary, and the insured is later found to 
be alive but refuses or fails to refund 
the insurance paid, the amount will be 
refunded to the company from funds in 
the Treasury. This is the system now 
in vogue in Canada, where it has been 
found to work with success. 


Senator Chamberlain's View 

In suggesting the enactment of this 
legislation, the Secretary of War wrote 
to Senator Chamberlain, setting forth 
the necessity for such a measure, the 
letter being as follows: 

“The necessity for such legislation 
was brought to my attention by the 
following cablegram from the com- 
manding general, American Expedition- 
ary Forces: 

‘‘Recommend legislation be urged 
requiring insurance companies to ac- 
cept as satisfactory proof of death 
official reports of death issued by War 
Department. Recommend certificate of 
death be issued by War Department for 
missing men believed to be dead after 
thorough investigation of the case.’ 

“In this connection it should be noted 
that life insurance has developed to.a 
greater degree in the United States 
than in other countries, and this is an 
indication that we shall, in all prob 
ability, have a serious problem to face 
in the matter of insurance payable to 
the beneficiary of men whose death 
can not be established in the usual way 
acceptable to commercial insurance 
companies. 

“This difficulty will arise from the 
ir ability to obtain complete formal rec 
ords of death owing to the exigencies 
of the military service, which does not 
observe the usual statistical require 


(Continued on page 2) 
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New War Rules 
of New York Life 


INSURANCE FIRST 





GOVERNMENT 
Men in Service Must Apply for U. s. 
Limit Before Company Will 
Write 





The New York Life has decided in 
the interest of simplicity to change 
its rules regarding war clauses. The 
Company will not write any policy on 
the life of any one in the United States 
Army or Navy or any branch of the 
United States Government service 
where the applicant is eligible for Gov- 
ernment insurance, unless it is clear 
that the applicant has applied for the 
limit which the Government grants, 
namely, $10,000. 

In place of all war clauses and avia- 
tion clauses heretofore used the Com- 
pany will in future use two war clauses 
known as War Clause A and War 
Clause B. The clauses follow: 

War Clause A 
“Conditions regarding residence, travel, 
occupation and military or naval 
service. 

“If within two years after the date 
of issue of this policy the insured shall 
die as a result directly or indirectly 
of engaging in aeronautics; or if with- 
in five years after the date of issue of 
his policy the insured shall die as a 
result directly or indirectly of engag- 
ing outside the boundaries of Con- 
tinental United States and the Do- 
minion of Canada in any military or 
naval service in time of war—then, in 
any such case, the insurance under 
this policy shall be limited to either 
one-fifth of the face of the policy or 
to the premiums actually received, 
whichever is the larger, unless a sin- 
gle extra premium of ten per cent. of 
the face of the policy shall have been 
paid to the Company. 

“If the insured, while not engaged 
in military or naval service, shall trav- 
el or reside elsewhere than in Con- 
tinental United States and the Do- 
minion of Canada, and shall die within 
two years after the date of issue of 
this policy as a result directly or in- 
directly of a state of war or insurrec- 
tion outside the boundaries of Con- 
tinental United States and the Dominion 
of Canada, the insurance under this 
policy shall be limited to one-half of 
the face of the policy, unless a single 
extra premium of two and one-half per 
cent. of the face of the policy shall 
have been paid to the Company. 

“The extra premium shall be due on 
the day the insured first engages in 
aeronautics, or, if he shall not have 
engaged in aeronautics, on the day the 
insured leaves Continental United 
States or the Dominion of Canada, and 
if the insured was not engaged in mili- 
tury or naval service at the time he 
left Continental United States or the 
Dominion of Canada and thereafter en- 
tered military or naval service, the ex- 
tra premium of ten per cent. (less 
the extra premium of two and one-half 
per cent. if already paid) shall be due 
on the day he entered such service. 
The grace provision of this policy shall 
apply to the payment of any extra pre- 
mium. 

“One year after the end of the war 
the Company will segregate into two 
groups the policies on which were paid 
an extra premium of ten per cent. and 
the policies on which were paid an 
extra premium of two and one-half per 
cent. respectively and will refund any 
part of such extra premium as shall 
not have been required to pay death 
losses due directly or indirectly to the 
cause for which the extra premium was 
charged. 

“The boundaries of Continental 
United States and the Dominion of 
Canada include the waters within three 
miles of the coast line, but do not in- 
clude the Panama Canal Zone.” 

War Clause B 
“Conditions regarding residence, travel, 
occupation and military or naval 
service, 
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“If within two years after the date 
of issue of this policy the insured shall 
cie as a result directly or indirectly 
of engaging in aeronautics; or as a re- 
sult directly or indirectly of a state of 
war or insurrection outside the boun- 
daries of Continental United States and 
the Dominion of Canada, or if within 
five years after the date of issue of 
this policy the insured shall die as a 
result directly or indirectly of engag- 
ing outside the boundaries of Conti- 
rental United States and the Dominion 
of Canada in military or naval service 
ir. time of war—then, in any such case, 
the insurance under this policy shall 
be a sum equal to the premiums there- 
cn which have been paid to and re- 
ceived by the Company and no more. 

“The boundaries of Continental 
United States and the Dominion of 
Canada include the waters within three 
miles of the coast line, but do not in- 
clude the Panama Canal Zone.” 

All applicants, men or women, mar- 


rled or single, both under thirty-one 
years of age and over thirty-one years 
of age will be considered for: 

1. Amounts up to $2,500 with War 
Clause A (provided applicant has not 
already policy with War Clause 1 or 3). 

2. Amounts in excess of $2,500 (in- 
oluding any in force with War Clause 
1 or 3) with War Clause B. 

3. Where an application is for an 
amount in excess of $2,500 the rule of 
the Company will be to insert War 
Clause B unless special request is made 
in the application for $2,500 to be is- 
sued with War Clause A and balance 
with War Clause B. 

4.1f ane applicant has joined the 
army or navy as a permanent profes- 
sion or career the regular rules calling 
for advance in age for occupation will 
be applied in addition to war clause. 

The absolute limit that the Company 
will issue to anyone engaged in aero- 
nautics or intending to so engage will 
be $2,500 and no more. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





and permanently disabled: 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 








Proof of Death Bill . 
(Continued from page 1) 
ments of peace times, as interments 
must be promptly attended to. There 
is also the inability to give any report 
abcut some men, except that they are 
missing. Thus, if the commercial in- 
surance companies adhere to their 
usual peace rule, and wait for a period 
cf several years after disappearance, 
before paying the proceeds to the bene- 
ficiary, it will result in great hardships 

ir a number of cases. 


“The Canadian system provides that 
all insurance companies transacting 
life insurance in the Dominion shall 
accept as satisfactory proof of death 
the official certificate of death or pre- 
sumption of death which the war de- 
partment may issue, and that if sub- 
sequently the policyholder should prove 
to be alive and the company should be 
uwiable to have the amount refunded by 
the beneficiary, the Government will 
reimburse the company for the pay- 
ment which has been made. 


“It is believed that this provision is 
suggested so as to make the insurance 
companies feel free to make payment 
under the proof of death furnished by 
official records and thereby relieve a 
scldier’s beneficiary of the expense and 
deiay which would be necessitated by 
suit in the courts to collect the insur- 
ance. In cases where the official rec- 
ords are to the effect that the insured 
is missing, to relieve the beneficiary of 
the necessity of delaying collection of 
the insurance until such time as under 
the general provisions of law presump- 
tion of death would arise is no doubt 
aiso one of the reasons for the Cana- 
dian system. The added protection 
given the soldier and his beneficiary 
under such provisions seem to have 
convinced the ‘Canadian government 
that it was its duty to make refund to 
the insurance company in the case men- 
t'oned.” 





ASSURED STABBED TO DEATH 
Under Accident Policy Plaintiff Must 
Prove Misconduct or Provocation 
Didn’t Cause Injury 





Under an accident policy it was held 
ii the case of Newsome v. the Trav- 
ejers by the Supreme Court of Georgia 
recently that the plaintiff must prove 
the injury causing a death and must 
further prove that the means employed 
in bringing about the effect were un- 
foreseen by the insured and not the 
result of any misconduct or provoca- 
tion on his part. 

The insured was accidentally killed 
by being stabbed by an unknown negro 
who did not know the insured and was 
unknown to him. There had been no 
Gifficulties between the deceased and 
the negro, and no provocation had been 
given by the insured. It was proven 
that the negro did not intend to kill 
anybody but did intend to wound an- 
cther person, and, mistaking the in- 
sured for such other person, ran upon 
and stabbed him while he was walking 
the streets. Upon the trial, plaintiff 
introduced proof showing that the death 
of the insured resulted from an ex- 
ternal and violent wound in the chest 
which some of the witnesses described 
as being a stab wound. No evidence 
was offered relating to the circum- 
stances under which the wound was 
inflicted. 

At the conclusion of the evidence 
upon motion of the defendant the court 
granted a non-suit and the plaintiff car- 
ried the case to the Court of Appeals 
which reversed the judgment of the 
lower court. The Supreme Court re- 
versed ‘the Court of Appeals and left 
the rule of law where it has usually 
heen that the plaintiff must show that 
the injury under an accident policy 
must be caused from bodily injuries 
effected solely through external, violent 
and accidental means. 
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Underwriter that the Life Underwrit- tuo tell you through which bank. A part of your ‘task is to see every 


Large Subscriptions 


to Third Loan 


RESPOND QUICKLY 





COMPANIES 





New York Life, $15,000,000; Metropoli- 
tan, $10,500,000; Prudential, $10, 
000,000; Mutual Life, $10,000,000 





The insurance companies were the first 
large corporations to subscribe to the 
third Liberty Loan. The day before the 
drive opened the Metropolitan subscribed 
for $10,500,000, $500,000 of which is cred- 
ited to the Pacific Coast division. About 
the same time in Philadelphia the Penn 
Mutual subscribed for $1,500,000. The 
largest life insurance subscription to date 
is that of the New York Life, $15,000,000. 
The banks in the cities where the 
pany has branch offices will receive ag- 
gregate credit for $3,500,000 of the total 
subscriptions. The Prudential subscribed 
for $10,000,000. The Mutual Benefit’s 
subscription is $3,500,000. The John Han- 
cock’s subscription is $4,000,000. The 
Home Life has subscribed for $600,000. 


The Mutual Life subscribed $20,000,000. 
The Fidelity Mutual subscribed $500,000. 


com- 





LIFE UNDERWRITERS’ ASSOCIA- 
| TION OF NEW YORK HAS 500,000 
| PROSPECTS FOR BONDS 





The Life Underwriters’ Association of 
New York has made all preparations 
fcr the launching of its big Liberty 
Loan campaign, which will make a com- 
piete canvass of that section of the 
financial district, bounded by the Bat- 
tery, Chambers Street, Nassau and 
Lread Streets and the North River. 
There is more interest being taken in 
ii than in the other two campaigns; 
life men everywhere are on tip-toe 
ready for the drive, and that it will be 
a great success can already be pre- 
dicted. 

Group Selling 


The life men learned some valuable 
points about campaigning for Liberty 
Loans as a result of previous selling of 
bonds. There will be group as well as 
individual selling. The plan is to pre- 
sent the Liberty Loan idea through a 
speaker and a closing up man in all 
offices where there are fifty or more to 
de reached. A meeting of speakers was 
held in L. A. Cerf’s office on Tuesday 
r.orning and the arguments were gone 
ever, methods of approach discussed, 
etc. The New York Life, Travelers and 
kquitable, which will have their own 
organizations, will work in co-operation 
with the Life Underwriters’ Association 
cf New York. The Travelers will have 
over 500 men on the job; the New York 
Life a similar number. Superintend- 
ents of office buildings have been ap 
pointed members of the Liberty Loan 
general committee. 

The Life Underwriters’ Association of 
New York is working directly. under 
the Metropolitan Canvass Committee, 
of which A. B. Leach is chairman. W. 
* Atkinson is chairman of the associa- 
ticn’s committee, and working with 
him on the committee are L. A. Cerf, 
S:gourney Mellor, J. S. Myrick and 
Orra S. Rogers, president of the asso- 
ciation. The advisory committee of 
cumpany officials are Thomas A. Buck- 
ner, George T. Dexter and William E. 
Taylor. 


Population of Skyscrapers 

R. L. Jones. is chairman of the com- 
mittee on plans, other members of that 
committee being Abner Brown and L. 
H. Andrews. This committee has 
tharge of assignment of territory, loca- 
tion of buildings, checks on reports. 
Chairman Jones said to The Eastern 


ers’ Association of New York expected 
t«. have its Liberty Loan representatives 
call at offices where there are 500,000 
men and women. To illustrate, in the 

YVoolworth Building there are 11,000 
people; Hudson Terminal Buildings, 
about 13,000; Equitable Building, 15,- 
C00; Singer Building, 9,000; City In- 
vestment, about 8,000. 

Sigourney Mellor is chairman of the 
headquarters committee, which has 
charge of printing, literature, buttons, 
enlistment cards, etc. Mr. Mellor is 
secretary. 

Mr. Cerf is chairman of the commit- 
tee on sales, which is mapping out 
selling talk, has direction of competi- 
tion, prizes, enlistment of workers, en- 
tire supervision of workers, etc. In a 
talk with The Eastern Underwriter this 
week he said that unusual enthusiasm 
is already showing itself. The Third 
Liberty Loan campaign will be a 
tremendous success. The wonderful 
piopaganda for the loan will make the 
bonds sell themselves. A meeting of 
the life insurance men of New York 
will be held in the Bankers’ Club on 
Saturday. L. A. Cerf and Dr. Travis, 
“the fighting parson,” will talk. 

The New England Mutual Li 
scribed $25,000 this week to be 
connection with the work for the Lib- 
erty Loan in the E. W. Allen general 
agency in this city. This is a new 
idea and a good one. 

The Metropolitan Canvass Committee 
in its instructions to canvassers uses 
as the basis of a talk for canvassers 
some suggestions used in the Cer? 
agency last year. These in part follow: 

In your talk you must constantly 
have in mind that you are representing 
the Government through the Federal 
Reserve Bank. You are asking no 
favors for yourself, hence are under no 
restraint. 

Assuming ‘your 
has taken the bonds, 


e sub- 
used in 


prospect states he 
ask him kindly 


It he resents this in any wise, explain 
that your instructions are specific, and 
if he declines to answer your questions, 
you have nothing to do but to report 
what he says. 

The fact that your prospect has sub- 
scribed need not deter you. Ask him 
will he increase his subscription. One 
of our men increased a subscription 
three times in the last campaign. 


man in your territory, since a majority 
cf people haye already made up their 
n.inds. 

Do not spend much time in argument. 


In your talk do not fail to lay stress 
on the fact that you have nothing to 
sell. 

You are offering the United States’ 
promise to pay with interest in ex- 
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When you go into a house or an of- 
fice, see everyone before you leave, 
from the employer right down through 
ali the servants or employes. 


As a result of experience, 
can be made, it can be made 


if a 
easy. 


sale 


Make your canvass brief and spend 
very little time. 








Prudential 


Group 
Policies Sell 


aan ve 
STRENGTH OF 


GIBRALTAR 





FORREST F. DRYDEN, President 





Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company's 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 
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Incorporated Under the Laws of the State of New Jersey 


Home Office: NEWARK, N. J. 
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change for the United States’ promise 
to pay without interest. 

You are giving better than you get. 

The man who deals with you is out 
ncthing. He is simply saving more 
money than usual. 

Stress the argument that Americans 


are proverbially poor savers, and this 
is what we are trying to overcome. 

As a people we are wasters—not 
savers. 


It is essential that you should have 
au idea of what the banks will do. 

Ii we proffered the sale of a $100 
bill a man would grin as though you 
were joking. There is no difference in 
this deal—both are United States Gov- 
ernment obligations, both promise to 
pey, only the bonds bear 4% per cent. 
ir terest. 

Remember, vou meet your prospect 
as an equal—keep this in mind and pre- 
serve your. dignity. 


ADDRESSED BY McADOO 








Tells Virginia and South Carolina In- 
surance Men of Government 
Activities 


William G. McAdoo, Secretary of the 
Treasury, addressed 150 insurance men 
in Richmond this week. He urged that 
every man help fight the Kaiser to the 
finish by liberal loans to Uncle Sam. 
The security, he said, was best on 
earth. 

President Priddy, of the National As- 
sociation, also spoke. Messrs. Priddy 
and McAdoo went to Columbia, 8. C., 
from Richmond, where they both ad- 
dressed life men. In Richmond the 
home offices of local life companies 
atiended the meeting. 


INFANTILE LIFE BILL PASSES 

The Malone infantile life insurance 
bil! has been passed by the New York 
Legislature. A compromise had been 
reached with Superintendent Phillips. 
Iie withdrew his opposition when the 
whole family protection bill contained 
the provision that no society shall be 
permitted to write infantile insurance 
unJess it now has and hereafter main- 
tains at least one class of life insurance 
for adult members with adequate rates, 
io which the juvenile members can be 
transferred on attaining the adult age. 
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Searles on Maryland 
Assurance Contracts 


EXPLAINS DISABILITY RIDERS 


Ten Year Term and Whole Life Con- 
tracts—Why Company Chose 





Non-Participating 
In a statement to agents of the 
Maryland Assurance, T. M. Searles, 
agency superintendent, says that in 


addition to the regular forms of insur- 
ance the Company is offering what it 
terms Riders A and B. 

Rider A provides for the waiver of 
premiums in the event of a man be- 
coming permanently disabled before 
attaining the age of sixty years. This 
disability may be caused by bodily in- 
jury or disease; it may be caused by 
loss of sight of both eyes, or the sev- 
erance of both hands, or of both feet, 
or one entire hand and one entire foot. 
Rider B provides for the waiver of 
premiums, and at the same time ar- 
ranges for a monthly income to be 
paid the assured during the period of 
his disability, and at his death the 
entire face of the policy to be paid to 
his beneficiaries, no deduction what- 
over being made for the amounts which 
have been paid to him during his 
period of disability. 


Other Forms 


Mr. Searles discusses 
forms as follows: 

“Now, let us discuss briefly the dif- 
ferent forms of insurance which we 
are prepared to write. The ten year 
term policy is simply for protection. 
li is convertible, non-renewable. The 
premiums are payable for ten, years. 
The amount of insurance is payable 
at the death of the assured if occur- 
ring ‘within the ten year period. This 
form of insurance is not at all desira- 
ble for a man who wishes to create an 
estate along permanent lines, but it is 
principally used for the protection of 
seme particular deal. As an example, 
suppose a man is carrying all of the 
insurance that he feels he can pay for, 


some other 


but he goes into some business deal 
which brings him to the point where 
he is compelled to borrow’ several 


thousand dollars in order to. put 
through this deal. If he lives, he feels 
that the chances are he will succeed 
and make some money, but if he dies, 
it may take every penny in his estate 
to pay the losses. In a case of this 
kind, sell him a ten year term policy; 
protect his estate. 

“The whole life contract, ‘with pre- 
miums payable throughout life, offers 
a permanent proposition for a man of 
reasonable income, for it gives him the 
largest amount of protection at the 
lewest rate of premium, this premium 
to be paid during hs entire life. All 
other forms of insurance are based up- 
on the whole life, the different varia- 
tions being ten, fifteen and twenty pay- 
ment life. We also write all forms of 
cndowment insurance. An endowment 
contract is no more than a promissory 
note from the Maryland Assurance Cor- 
poration to the assured. If he lives 
to the maturity ‘we pay him in cash. 
If he dies his beneficiary collects in 
full.” 


Why It’s a Non-Participating Company 


John T. Stone, in an article pub- 
lished by the Maryland Assurance, tells 
why the Company writes non-parti- 
cipating: 

“One of the first questions we had 
to decide when we planned this corpo- 
ration was whether we would write 
both participating and non-participating 
policies, or one or the other only. 
After full consideration the decision 
was made to write only non-participat- 
ing insurance. Our agents are natur- 


ally interested to know the considera- 
tions leading to that decision, and we 
wigh them to know. We hope their 
judgment will coincide with ours, be- 
cause one can always best represent 
a cause in which he thoroughly be- 
lieves, and as to which he is intelli- 
gently informed. 

“We approached this problem from 
the points of view of each of the three 
participants in the transaction, namely, 
the corporation, the policyholder, and 
the agent. As to the corporation, the 
non-participating plan is consistent and 
frank. As to the policyholder, it is 
certain and constant. As to the agent, 
it offers greater competitive advan- 
tages than the participating plan. 

“The corporation is frankly in busi- 
ness to make money for its stockhofd- 
ers. We make no pretense to being a 
mutual association. We believe that, 
fundamentally, in insurance as in every 


other business transaction, it is an 
economic contradiction to be both 
buyer and seller. We are the seller. 


And we frankly offer our protection 
as such. 

“In so doing, the corporation is con- 
sistent. We do not ask the policy- 
holder to assume any of the risk of 
carrying his own insurance or that of 
any of his fellow policyholders. We 
co not ask him to share any of the 
uncertainties of our own legitimate 
functions. We do not collect a penny 
of premium upon the gambling chance 
of not needing it and, therefore, paying 
it back in so-called dividends. We col- 
lect only the net amount needed to 
pey for the protection purchased. We 
insure by our capital and paid-in sur- 
plus. If there is a profit, it is ours. 
If there is a loss, we stand it. Non- 
participating insurance is a straight- 
forward consistent business of purchase 
and sale. 


“From the policyholder’s viewpoint, 


non-participating insurance is certain. 
The premiums are net. The annual 
ecst is stated in the beginning. There 


is no factor added with the idea of 
refund later, in the shape of so-called 
dividends, carrying no guarantee but, 
on the contrary, the possibility of re- 
tention in full by the insurance com- 
pany. Participating premiums are high- 
er than ours. The policyholder may 
get a dividend and may not. Under 
present world war conditions there is 
grave doubt. And this advantage of 
certainty which our policyholders have 
over those of participating companies 
is constant. An insurance policy is in 
most cases a contract of long duration. 
The premium must be paid annually 
through a series of years. Our policy- 
hclders know in advance exactly the 
net cost for every one of those years, 
The participating company can give no 
assurance but only expected deduc- 
ticns. We offer constant certainty over 
against inconstant expectancy. 


From Agent’s Point of View 


“From the agent’s point of view, th 
non-participating plan offers at least 
two outstanding competitive advan- 
teges. First, lower cost. This is an 
obvious selling inducement. The great 
advantage possessed by the non-par- 
ticipating form is the lower initial pre- 
mium. The non-participating policy- 
holder will never pay more and is not 
dependent upon the chance element 
which, after all, decides as to his share 
of profits in so-called dividend com- 
panies. Second, the great majority of 
life companies do business on the par- 
ticipating plan. This suggests at once 
the thought that that plan is more 
popular. If so, it-may prove the cynical 
saying that humanity likes to be fooled 
into thinking it is getting something 
foi nothing. On the other hand, it may 
simply prove that the majority of life 
insurance men prefer to treat their busi- 
ness as a gamble rather than as a 
scientific certainty reduced to its most 
definite terms. However that may be, 
the point for our agents to consider is 
that in selecting the non-participating 








plan, we have chosen a field in which 
there are only a very few companies 
competing, rather than one in which 
aimost every other company would be 
a competitor. Purchasers of life in- 
surance prefer either the lower non- 
purticipating premium with its cer- 
tainty and constancy or the higher par- 
ticipating premium with its gambling 
element of uncertain dividends. If they 
divide half and half by this test, then 
cur portion of the non-participating 
half, with very few competitors, is 
much larger than would be our portion 
of the participating half, with a hun- 
dred and fifty or more competitors.” 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
: insurance reserve fund was 


The annual meeting of the San d by $1,688,199 a 
ae sea : 5 ; ‘a increase y $1, ,199 an 
Jacinto Life was held in Beaumont, the Assets are now $34,- 


Tex., a few days ago. Reports of the 542,304.08. 
officers were received with much satis- 
faction and the Management was com- 
plmented on the manner in which the 
business has been conducted. Co-opera- 
tion and unity have featured the work 
of the stockholders and officers during 
the past year and big gains in business 
are reported, 





$4,000,000 ON ITS BOOKS 


Annual Meeting of San Jacinto Life— 
Old Officers Re-elected—Business 
Men Attend 


For Agency apply to 
GEORGE W. MURRAY, 
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256 Broadway, New York, N. Y. 
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The meeting was attended by many 
prominent men from Galveston, Hous- 
ton and towns near Beaumont, most of 
wnom were stockholders. The list of 
officers and directors contain many 
rames prominent in business circles of 
southeast Texas and Louisiana. It was 
reported that the company now has on 
lis books about $4,000,000, representing 
business transacted by the company. 

The following officers were elected: 
J. C. Wilson, chairman of board; H. M. 
Hargrove, president; W. H. Stark, vice- 
president; C. H. Moore, vice-president; 
hic. Paggi, vice-president; I. R. Bord- 
ages, vice-president; J. S. Edwards, 
secretary; Oliver J. Todd, attorney; 
Dr. D. S. Wier, medical director; Dr. 
J. H. Reagan, associate medical direc- 
tor; Charles H. Stroeck, assistant trea 
sarer. 
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15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, 
President 


Insurance in force over 
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What the War Risk Insurance 
Bureau Has | Done To Date 


Total Expenditures of Bureau to April 1 Over $1,200,000— 
Premiums Received More Than $21,000,000 





By THOMAS B. LOVE, Assistant Secretary of the Treasury 


A paper read before Medical Section of American Life Convention 
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The War Risk Insurance Act, which 
became a law October 6, 1917, created 
important war each ot 
them huge in proportion and of infinite 
detail, and provided for their perform- 
ance by the War Risk Insurance Bu- 
reau. 

First it requires every enlisted man 
in the army and navy of the United 
States who has a wife or children, or 
both a wife and children, to make an 
allotment out of his monthly pay for 
their support, and provides that to this 
allotment the Government shall add a 
monthly family allowance ranging from 
$5 per month for one motherless child 
or $15 per month for a wife without 
children up to a maximum of $50 per 
month. The amount of the compulsory 
allotment required is at least $15 per 
mcnth and as much more, not exceed- 
ing one-half of the enlisted man’s pay, 
as iS necessary to equal the amount of 
his family allowance. 

The law also provides that an en- 
listed man, whether he may have a 
wife or children or neither wife nor 
cnildren, may make a voluntary allot- 
ment to certain other relatives, in case 
they are dependent in whole or in part 
upon him for support, to which the 
Government will add an allowance ac 
cording to a schedule fixed by law, 
which can in no case be greater than 
the difference between $50 per month 
and the amount of the allowance paid 
‘to his wife and children. The duty of 
making these monthly payments of al- 
lIctments and allowances was imposed 
upon the War Risk Insurance Bureau. 

Presents Tremendous Problem 

The payment of these allotments and 
allowances presented a huge problem 
‘n efficiency engineering. It involved 
obtaining signed statements from ap 
proximately one million eight hundred 
thousand individuals scattered jn the 
various army camps and posts in 
America and France and the islands 
cof the sea and in navy yards and bases 
and on naval vessels throughout the 
world, and the assembling in Washing- 
ton of these statements and their or- 
derly classification in record form, 
2evailable for use in making the dis- 
bursements. In other words, to speak 
the language which life insurance home 


three tasks, 


office men will understand, it meant 
preparing approximately a million eight 
hundred thousand cards, after obtain- 
ing and assembling in the War Risk Bu- 
reau, from sources scattered through- 
out the world, the data for their 
preparation. It meant the immediate 
organization by the army and navy of 
a field force from among their respec- 
tive personnels to procure and register 
end forward these statements, and the 
immediate selection trom civilian ranks 
and the organization and training of a 
home office force to receive and classify 
the statements in Washington and to 
prepare the necessary records, make 
the necessary awards and write and 
mail month by month the checks repre 
senting the disbursements. 

The sequel has shown that with the 
cther emergency work which devolved 
upon the Bureau, the creation and or 
ganization of a force of more than 
three thousand men and women was 
necessary. Most of this it was neces- 


sary to do within a period of sixty 
days. 
1,600,000 Allotment and Allowance 


Checks 

The records of the War Risk Bureau 
disclose that since December 20, 1917, 
approximately one million six hundrea 
thousand allotment and allowance 
ciecks have been prepared and mailed 
t» the dependents of soldiers and Sail 
ors and army and navy nurses repre 
septing the disbursement of more than 
$43,206,107.78. In the month of Febru 
ary alone 593,029 of these checks were 
vritten and mailed representing the 
diebursement of $19,976,543.24. The 
War Risk Bureau is now mailing out 
pore than 540,000 of these checks per 
month, representing a monthly dis- 
bursement of $16,000,000. 

The task, difficult as it must have 
been under any circumstances, was also 
camplicated by special difficulties. 

No allotment or allowance check 
could be mailed until a statement signed 
by the enlisted man was received by 
the War Risk Bureau, affording the 
data necessary for making the pay- 
ment. These statements were obtained 
from the enlisted men by the insur- 
ance organ zations in the various army 
aud navy units and were forwarded by 
them to the War Risk Bureau. It was 
not remarkable that in handling this 





large number of papers there should 
have been delays in torwarding some 
vt them due to the difticulties of mail 
trapsportation jn the severe winter 
weather, or that some of them should 
have been mislaid or whoily lost in 
transit, through the sinking of mail 
sieamers or other casualtics, and it 
Was necessary that all such cases be 
checked up and duplicate data supplied. 

Under the law no allowance can be 
made until an allotment which is com- 
pulsory as to wife and children and 
voluntary as to other dependents, has 
been made by the enlisted man out of 
his pay. Many cases have been called 
tu the attention of the Bureau where 
the wives and children of enlisted men 
have not received allotment and allow- 
ance checks where investigation has 
disclosed that the enlisted man’s ap 
plication stated that he had no wife or 
children, and made no compulsory al- 
lotment. While the number of these 
cases is small in proportion to the 
whole number involved, they were 
cousiderable jn number nevertheless. 
Many of them are doubtless due to mis- 
understanding of the provisions and 
requirements of the law on the part ot 
the enlisted man or to inadvertence or 
mistake in making out his statement, 
and jt is not surprising that such cases 
should arise when we consider the vast 
number of cases which it was neces 
sary to handle within a few weeks, and 
that in the large number of enlisted 
men involved there are thousands who, 
unable to speak English, could only 
convey the information required” in 
scme one of a half dozen foreign lan 
guages. 

A Lack of Understanding 

Many cases have arisen where de 
pendents of an enlisted man, other 
than wife or children, have expected to 
receive allotment and allowance checks 
where the enlisted man failed to make 
the voluntary allotment which the law 
makes indispensable to the payment of 
allowances in such cases. There seems 
to have been a considerable lack of 
understanding on the part of the sol- 
diers’ and sailors’ dependents that un- 
der the law compulsory allotments are 
required only in the case of the wife 
or children of enlisted men, and that 
no payments can be made to other de 
pendents unless the enlisted man has 
made them a voluntary allotment from 
his pay. 

In mailing allotment and allowance 
checks the Bureau, of course, was com 
pelied to rely upon the statements of 


the enlisted man for the post office 
address of his dependents, to which 
their checks should be mailed. More 


than 6,100 of these letters enclosing 
aliotment and allowance checks malled 
strictly in accordance with the post 
oflice address given by the enlisted men 
in their statements, have been returned 
undelivered by the Post Office Depart- 
nent. In all of these cases the Bureau 
was compelled to take the necessary 
steps to ascertain the correct present 


post office address and re-mail the 
checks. This can be readily accountea 
for when one recalls the large number 
cf cases in which, naturally, a soldfer’s 
family would change its place of resi- 
dence upon his departure from home to 
euter the service, and it is not sur- 
prising that in the large number of 
cuses involved there should be in the 
aggregate a considerable number where 
no forwarding address was left. 
Compulsory Allotment 

The law provides that any enlisted 
man, for good cause shown, may be 
exempted by the Bureau of War Risk 
Insurance from the requirement to 
make a compulsory allotment. Ot 
course, when such application is made, 
tte Bureau cannot pay the allotment 
and allowance until the merits of the 
case can be investigated and the ap 
plication either allowed or denied, and 
this necessarily involves some delay. 

More than 13,000 of these applica- 
tions for exemption were received and 
steps were promptly taken through the 
organization of a legal staff for that 
purpose to give the necessary notice 
to the parties involved and to adjudi- 
cate them. Failure to receive expected 
allotment and allowance checks in 
thousands of cases are attributable to 
this cause. 

The performance of this work also 
involved an enormous correspondence 
task. More than 500,000 letters from 
soldiers’ and sailors’ dependents and 
others in their own behalf have been 
received and answered. It goes with- 
out saying that in the performance of 
this great volume of work, under the 
handicaps of limited space and a large- 
ly untrained force suddenly called to 
entirely new tasks, there should have 
heen some cases of hardships and con- 
sequent complaints. Though the num- 
her of complaints were considerable 
and though in some cases they were 
peculiarly distressing, and in all cases 
regrettable, in view of the vast number 
of cases involved they have been sur- 
prisingly few. 

Compensation for Death and Disability 

The law also provided for the pay 
ment of compensation for death and 
c'sability of both commissioned officers 
and enlisted men incurred in the line 
of duty. When an enlisted man is 
jrjured or disabled and discharged from 
the service, or when he dies, the allot 
ments and- allowances automatically 
cease; and the compensation feature of 
the Act, together with the insurance 
feature, if application for insurance has 
been made, become operative 

In case of death, compensation which 
is paid to commissioned officers as well 
ag enlisted men ranges from a minimum 
o! $20 to a motherless child or $25 to 
a childless widow to the maximum of 
$75 to a widow and several children 
Compensation is payable only to a wife, 
child or widowed mother and none is 
payable if a soldier or sailor dies leav- 
ing no wife or child or widowed mother. 

In cases of total disability, monthly 
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compensation ranges from a minimum 
of $30 if the injured man has neither 
wife or child living, to the maximum of 
$75 if he has a wife and three or more 
children, with $10 a month if he has 
‘a widowed mother dependent upon him. 
[f the disabled man is in constant need 
of a nurse or attendant, additional com- 
pensation not exceeding $20 a month 
may be paid. If disability is due to 
the loss of both feet, both hands, total 
blindness in both eyes, or if the man 
is helpless and permanently bedridden 
the rate of compensation is fixed at 
$i00 a month. 

In case of partial disability, the 
amount of compensation is determined 
according to a schedule to be based 
upon the extent to which the man’s 
earning capacity has been impaired. 

The Problem of the Bureau 

The result of this compensation fea- 
ture of the War Risk Insurance law 
was to create in the War Risk Bureau 


a combined life, health and accident 
insurance organization—probably the 
largest in the history of the world 


measured by the number of its risks. 
in this case the great problem of 
similar organizations in the private in- 
surance world of “getting the business 
on the books” ‘was eliminated as the 
law automatically placed in force ap- 
proximately two million individual] pol- 
icies. 

The equally burdensome problem of 
private companies of “keeping the bus1- 
ness on the books” by collecting pre 
miums and preventing lapses was like- 
vise eliminated, as Uncle Sam paid all 
the premiums for this compensation in- 
surance in advance for the full term 
the policy was to run, by providing 
that this protection should be afforded 
without cost to anyone but the Govern- 
ment. 

There was presented, however, the 
very important problem of providing 
for the efficient and prompt payment 
of claims. It must be agreed to be of 
prime importance than when our sol- 
diers and sailors are disabled and 
discharged from the service or when 
they lose their lives in the line of duty, 
there shall be the promptest possible 
payment of the compensation allowed 
by the law. 

Up to date more than 9,000 claims 
for compensation have been presented 
o! which approximately 3,000 have been 
rejected and the remainder are either 
paid or in the process of investigation. 

On February 6th, when the Tuscania 
was sunk by a German torpedo, it will 
be recalled that a number of American 
soldiers lost their lives. The identity 
of 130 of these were established and 
treir names certified by the Adjutant 
General's Office to the War Risk Bu- 
reau on February 21. 

In all of these cases the compensa- 
tior due under the law has either been 
paid or is ready to be paid as soon as 
information is received as to the iden- 
tity and location of the parties entitled 
t» receive the money. 

Efficient Claim Department. 

It is the earnest hope and effort of 
those in charge of the War Risk Bu- 
reau to make its claim department as 
nearly as possible the ideal in efficiency 
for the prompt payment’ of claims and 
in the fairness and justice of its treat: 
tuent of claimants. 

Last but by no means least the War 
Iusk Insurance Act provided that all 
soldiers and sailors, including commis 
sioned officers and army and navy 
nurses might apply for and take out 
not less than $1,000 nor more than 
$10,000 of insurance against death or 
total disability, for which they should 
pay a monthly premium which might 
be deducted from the pay, upon the 
order of the insured, or might be paid 
by him to the War Risk Insurance Bu 
reau. The law provided that this in- 
stirance must be applied for within 120 
days after enlistment, and under its 
ptevisions it was necessary for’ the 
large number of men jin the active war 
service when the Act became effective 


to make application on or before Feb- 
ruary 12, 1918. The law provided that 
men in the active service when the 
Act became effective who failed to ap- 
ply for insurance and who died or be- 
came disabled within the period above 
slated, should be automatically insured 
to the extent of $25 per month for 240 
menths—such automatic insurance in 
the event of death to be payable to the 
wife, child or widowed mother and only 
iu the event he left a wife or child or 
widowed mother surviving living. 

When the War Risk Act became ef- 
fective October 6, 1917, there was, 
tlerefore, presented in addition to its 
other problems that of canvassing for 
insurance some two million men who 
must be canvassed and insured, if at 
all, by February 12, 1918, and of pro- 
curing, classifying and recording the 
applications and issuing the certificates 
of insurance. For the purpose of pro- 
curing these applications, insurance 
oficers were detailed in each organiza- 
tion who presented the matter to their 
men and received and forwarded to the 
War Risk Insurance Bureau the appli- 
cations of those desiring the insurance. 

Too much praise cannot be bestowed 
upon these insurance officers in the 
army and navy for the splendid effi- 
ciency of their work, the insurance zeal 
and enthusiasm they inspired through- 
cut the rank and file, or for the won- 
derful results obtained. They estab 
blished new records in underwriting 
both for volume of insurance written 
and number of applications procured 
within a given time. 


Work Piled Up Quickly 


When the War Risk Insurance 
became effective on October 6, 1917, 
the War Risk Insurance Bureau was 
thus confronted, not only with the task 
of immediately providing for the dis- 
bursement of allotments and allow- 
ances to the families and dependents of 
1,800,000 soldiers and sailors, and the 
additional problem of making immedi- 
ate provision for the adjudication and 
payment of death or disability claims 
arising from a group of two million 
individual risks, but also with the addi- 
tional problem of writing not less than 
$1.000 nor more than $10,000 life and 
permanent total disability insurance 
upon a possible two million men, all of 
whom must be canvassed and insured 
it at all within a period of four months. 
I think it will be agreed that this pre- 
sented the largest and gravest problem 
of “getting the business on the books” 
that ever confronted an insurance or- 
ganization, and it should be remem- 
bered that this emergency task was 
{inposed by a law which became effec- 
tive on October 6, 1917, upon an organi- 
zation not then in existence, but which 
must be created and organized, and 
perform the enormous allotment and 
allowance and compensation tasks im- 
posed by law as well as the largest life 
insurance underwriting task ever con- 
ceived of, all within the period of about 
four months. 

Before the work of writing the insur- 
ance could be begun, it was necessary 
tc determine and publish the terms and 
conditions of the insurance contract 
and promulgate premium rates. This 
was done on October 12, 1917, or six 
days after the Act became a law. In- 
surance organizations were then formed 
‘n all the army and navy units to can- 
vass the men and receive and forward 
to the War Risk Bureau the applica- 
tions of those desiring the insurance. 
Instructions for this purpose were sent 
cut by telegraph to the various camps 
and posts in this country and by cable 
to those in France and to the naval 
bases and vessels throughout the world. 
Later on a special insurance section 
within the army was organized and dis- 
patched to France to take up and carry 
out the work overseas, which had been 
begun upon cabled instructions. 


Act 


‘The necessary blanks and literature 
were prepared and distributed and ar- 
rangements made to receive and regis- 
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ter the applications in Washington and 
the greatest insurance drive in all his 
tory was on. 

By November 24 a billion dollars of 
insurance was in force upon the lives 
of 120,000 men, and by December 14 
two billion of dollars of insurance was 
in force upon the lives of 239,000 men, 
and on January 4 the three billion mark 
was reached, representing 363,000 ap 
plications. 

Life Men Assist 

About this time, in view of the near 
approach of February 12, the time limit 
for insuring the great body of the men, 
it was determined to “speed up a bit,” 
and a group of eminent life and fra- 
ternal insurance officers and under- 
writers were called into consultation in 
Washington with the officers of the 
Treasury Department and the War 
Risk Bureau and with representatives 
of the army and navy and an intensive 
cempaign for the presentation of the 
benefits of the insurance provisions of 
the law to every man who was unin 
sured, was mapped out and initiated. 

It was determined that the actual 
work of procuring the applications 
could best be carried out by the insur- 
ance organizations within the army and 
navy who had it so well begun and un- 
der way, but that their efforts should 
be supplemented by a general cam- 
paign of publicity through which the 
insportance of the generous provisions 
the Government had made should be 
widely and strongly impressed upon the 
public, and upon the friends and rela- 
tives of the men and through these 
media, as well as directly, upon the 
men themselves. Every agency which 
could be of assistance was called upon 
to assist in this publicity work, and 
there was a most generous response. 
This publicity campaign was under the 
direction of the Soldiers’ and Sailors’ 
Campaign Council, and it undoubtedly 
contributed effectively to the success 
of the work. 

By January 18, 473,000 men were in- 
sured for more than four billions of 
dollars of insurance and by January 29, 
604,000 men were insured for more 
than five billions of dollars and on Feb- 
ruary 6 more than eight billions had 
been written on the lives of 734,000 
men. More than a billion dollars of 
insurance was written in one week, 
from January 18 to January 29. 

On February 11 the seven _ billion 
mark was reached representing 872,000 
applications, and on February 14, $8,- 
360,000 was in force upon the lives of 
more than one million men. 

This one day, February 14, is a red 
letter day in insurance annals, as a 
half billion dollars of insurance rep- 
resenting 54,000 applications were. re- 
ceived; this being the largest: amount 
of insurance and the largest number of 
applications which the Bureau has re: 
ceived on any single day. 


What Has Happened Since February 12. 


Just before the time limit fixed by 
(Continued on page 10) 
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State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 

Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 


Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 























CENsstitns 


G 
Cats Pra 


GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 








918 




















April 12, 1918 


THE EASTERN 


UNDERWRITER 








a 














Provident agents are associated with a business organi- 
zation whose reputation for integrity, fair dealing 
i and financial security extends over half a century. 


Write for information 
| The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 


~~ 


| Business Associations 


Help men to success. 

















THE MOST VALUABLE POLICY FOR YOU 





INSURANCE COM 
OF BOSTON MaSSacnUSETTS 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. | 





Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 




















Miss Macfarlane Is 
Agency Supervisor 





WITH PAN-AMERICAN SINCE 1911 


Also in Charge of Educational Depart- 
ment of Company—Her Previous 
Business Experience 





The agency supervisor of the Pan- 
American Life is Miss B. B. Macfarlane. 
She is also in charge of the Company’s 
educational department; in other words, 
she is one of the most interesting 
women in life insurance. 


Miss Macfarlane’s own story of her 
career follows: 

“My business career began about 
four years previous to my entrance into 
insurance work. I was secretary to the 
manager of one of the largest overalls 
manufacturers in the South, which 
piant was purchased by Sweet-Orr & 
Company of New York City, and oper- 
aied as their New Orleans branch, and 
in whose employ I continued in charge 
oi the manufacturing office, cost de- 
tartment, stock, billing and pay roll. 

“In April, 1911, when the Pan-Amer- 
ican Life Insurance Company was in 
the course of organization, I became 
secretary to the fiscal agents, Boone, 
Simmons & Company. At the close of 
the stock selling period, I was retained 
as secretary to Dr. E. G. Simmons, vice- 
president, and have continued as such 
up to the present time, familiarizing 
myself with all phases of the agency 
department work from the securing of 
the agent to the delivery of the policy 
and the collection of the premium, in- 
cluding the editing of the Company 
“Bulletin,” publicity work, special cam- 
paigns, etc. 


Made Agency Superintendent on 
February 1 

“On February 1 I was appointed 
agency supervisor, which position em- 
braces all of the above, and I am also 
in charge of the educational depart- 
ment recently organized by the Pan- 
American Life Insurance Company, for 
the education and training of new 
agents. This course of instructions 


consists of twelve lessons, which I have 
prepared and adapted specially for the 
use of Pan-American representatives. 
They consist of a brief outline of in- 
surance history, a story about our 
Company, the explanation of the prin- 
cipal insurance terms, pointers for be- 
ginners in the way of safety first sug- 
gestions and an explanation and illus- 
tration of the various Pan-American 
policy forms. The last book jn the 
series contains a set of fifty questions 
which we will expect the agent to 
alsewer in order to see if he needs fur- 
ther instructions, which will be given 
as the necessity arises. There is some- 
thing very fascinating about this work, 
and I enjoy my little visits, as I call 
my correspondence with our many rep 
resentatives.” 


INSURANCE FEDERATION 


ee 


A. J. Hollister Succeeds Colonel Turgeon 
on Executive Committee, Meeting 
in New York 


A meeting of the executive commit- 
tee of the State of New York was held 
at the New York offices, April 9, the 
following being present: President Ed- 
gar M. Griffiths of Albany, Vice-Presi- 
dent Wilfrid C. Potter of New York 
City, Messrs. Frank P. ‘Tucker of Al- 
bany, John A. Eckert, A. C. Hegeman 
and Edward Griffith of New York City. 

A. C. Hegeman, chairman of the 
executive committee, announced the 
resignation of Treasurer N. E. Tut 
Zursvaloul ay} Aq Adessed0U apBUl ‘U093 
military activities thrown upon him at 
this time. Col. Turgeon assured the 
committee that as soon as the pressure 
of this work was over he would be glad 
to become again actively associated 
with the Federation movement which 
has accomplished so much for the in- 
surance interests in this State. A. J. 
Hellister, secretary and treasurer of 
the M. E. Wolff Company of Rochester, 
vas elected his successor for the un- 
expired term. Reports of the officers 
showed an increase in the membership 
from various sections of the State and 
that the interest in the Federation was 
never greater than at the present time. 





Sudden Death of 
Samuel S. McCurdy 


STARTED AS A STENOGRAPHER 
Organized Equitable’s Bureau of In- 
surance—In Close Touch With 
Insurance Commissioners 
Samuel S. McCurdy, assistant secre- 
tary of the Equitable Life Assurance 
Society, and one of the best posted 
men on the technical side of life in- 
surance died on April 6, suddenly. 
He entered the employ of the home 








SAMUEL 8. MeCURDY 


office as a stenographer and was made 
stenographer to Secretary W. A. Alex- 
ander. In 1900 he became assistant 
registrar. In May, 1906, he was ap- 
pointed assistant secretary. 
Organized Bureau of Insurance 

Among other things he organized and 

conducted the Bureau of Insurance, hav- 


ing a working force of four hundred. 
He kept in close touch with the in- 
surance departments of the different 
States; had charge of the litigation in 
association with the Society’s counsel, 
and aided in drawing up the poliay 
forms, and in explaining their terms. 
iis last work was in connection with 
the retirement of the Society’s capital 
stock. Mr. Alexander in a statement to 
the field force paid Mr. McCurdy this 
tribute: “In the death of Mr. McCurdy 
the Equitable has sustained an irre 
parable loss. He was conspicuous for 
his loyalty to the Society. Like the 
soldier at the front, he was cut down 
while in the active performance of 
his official duties. He 
loved hard work, heavy 
tasks, difficult missions 
And although he was some 
times persuaded to go 
away to recuperate, he 
was always back on the 
firing line before he had 
gaincd all the rest needed 
In addition to this he 
always assumed a bold 
front, and appeared to be 
strong and well when per 
haps he was overtaxing his 
powers. * * * He was 
not a lawyer, but was rec 
ogn'zed as an expert in 
certain branches of insur- 
ance law, and aided in 
framing and interpreting 
insurance contracts. In the 
organization and manage 
ment of the Bureau of In 
surance he exhibited rare 
executive ability No one 
ever worked harder than 
he, but he knew how to 
delegate work to others 
without losing control. 
In Jess than two years he 
would have become a 
member of the 30-Year 
Corps of the Equitable 
Veteran Legion His fel- 
low officers had absolute 
confidence in him and deep affection 
for him—from the president down. He 
is mourned by every one of his many 
associates in the home office, and by 
all the members of the agency force 
throughout the country.” 

All officers of the Equitable attended 
the funeral, 











wins the confidence of the insuring public. 





The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency openmg. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 








The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Once upon a_ time 

Policy and there was a_ bureau 
Savings-Bank drawer, and in_ it 
Book were two envelopes. 


In one was a savings- 
bank book, and in the other a life in- 
surance policy. There they lay, and 
they were really quite well off, only 
by some unfortunate accident they 
didn’t face each other. Once every 
three months the man who had the 
key to the drawer came and put a pre- 
mium receipt down with the policy. At 
cther times, but that didn’t happen so 
often, he took the bank book out of 
the drawer, stuck it in his pocket and 
went away with it. 

“lI have been in the bank today,” 
said the book one day when it came 
Leck after a little outing and was laid 
down in the drawer again. “Such a 


little excursion is really quite jolly. I 
am worth over $200 now.” 

“Indeed!” answered the policy po- 
litely. 


“That, of course, is not a great deal 
compared with your $2,000,” continued 
the book, who always liked to have a 
little chat after it had been out, “but, 
on the other hand, I have possibilities 
of growth, while it seems to me thaf 
you are a bit too satisfied with your 
present condition.” 


“That is one of my characteristics,”- 


replied the policy. “I prefer certainty 
and safety so that I may be ready the 
day they have use for me.” 

“Of course, of course, that is very 
reasonable,” said the book, who was 
a little offended at the last remark 
and therefore broke off the conversa- 
tion. But all night and the next day 
it dreamed of how long it would take 
before it also would be worth $2,000. 

So the time passed. Now and then 
more money was credited to the book. 
Before it knew it, it was worth $500, 
and it began already to be snobbish 
and said that it would soon be time to 


look about for ‘better company, the 
surroundings and conditions in the 
drawer were altogether too poor. If 


the policy tried to chat a little it hap- 
pened nearly always that the bank 
book responded with a rebuff—it need- 
ed quiet, it was busy drawing interest. 

But one day the bank book came 
home from the bank and complained 
of severe pains in the right side; $200 
bad been taken out. 

“It’s terrible,” lamented the bank 
book, “and then he has bought a phbd- 
vograph for that money.” 

“Time heals all wounds,” consoled 
the policy, who was philosophically in- 
clined. 

“That may all be very true, but it 
will take a long time before I recover 
from this,” and the book gave itself 
up to silent despair. 

The policy, however, was right. Lit- 
tle by little the bank book picked up 
again; during a couple of months it 
was fed with a few large bills; that 
helped considerably and soon. the little 
episode was forgotten. 

But a savings-bank book doesn’t 
know what day the key will be insert- 
ed in the lock. One day as it was ly- 
ing quietly and taking it easy, it was 


taken out, and when it came back it 
was $300 poorer. 
“He wanted the money so that he 


could take a little trip with his wife,” 
{it complained. “I will soon lose my 
gZ00d humor.” 

“A man that is fond of his wife often 
commits follies of that kind,” replied 
the policy. “But, look, here; at any 
rate my $2,000 is secure.” 

“Well, why doesn’t he go to you, in- 


stead of taking the man’s only 


sheep?” 
“Just because he is wise enough to 


poor 


understand that I am not here to sat- 
isfy immediate claims; I am here to 
help to secure this home in the fu- 


ture. 
“I am not in need of any lecture on 
life insurance,” siid the bank book, 
somewhat sarcastically. “It gives me 
a headache to listen to you.” And 
with that it withdrew into its envelope 
to be alone with its somber thoughts. 
Bad times came for the hank book; 
almost every week money was taken 
cut and it was not a great deal that 
was credited. Its proud dreams of 
wealth and renown were little by little 
shattered. Gradually the book adjust- 
ed itself to the new conditions. It be- 
gan to modify its views of life and fre- 
quently had oecasion to philosophize 
over the problem, to be or not to be. 


“The thing is to get the most out of 
life,” it observed. “I am not lying 
here brooding over my treasure like 
some others that only lie about and 
tuke up room and are of no use. When 
they are in a tight place and need 
money here in the house, then they 
come to me. So far I have been able 
to help them.” 

But one day it became so strangely 
quiet in the house. The talk ceased 
and the happy voices were stilled. 
When visitors came, they  tiptoed 
through the room and_e =spoke in 
whispers. 

“What has happened?” said the books 
in the drawer and drew closer together. 
It was so weird with all this doubt. 

In the morning after a long night, 
during which they had heard a woman 
sob, the drawer was finally opened and 
some one began to search among the 
papers. At last the policy was found 
and the drawer was about to be closed. 

“That’s a mistake!” shouted the 
bank book, “it is I they want. Look, 
here I am.” 

“No!” answered the policy earnestly, 
“my time has now arrived. You are 
of no use now; here is where I help.” 

‘From the Norwegian in “Fram- 
tiden’s” Monthly Journal. 














Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
policies apy le ee 18,262,933 
It stood first in the world in amount 


of insurance placed in 1917 
ee fa vee ann $791,060,002 

It stood first in the world in gain 
in insurance in force in’ 1917 
bdew orb Perererrrrrr re ke 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








The continuous in- 


The Continuous stalment, or life in- 


Instalment come policy is in 
Policy reality a combina- 
tion of two con- 


tracts, says Darby A. Day, of the Mu- 


tual Life, Chicago, in a letter to his 
field force. 
First, that part which provides for 


the payment of the income to the bene- 
ficiary for the fixed period of twenty 
years after the death of the insured. 
As the sum total of these income pay- 
ments, as well as the commuted value 
thereof, is known in advance at the 
death of the insured or subsequent 
thereto this feature of the contract 
might be termed the life insurance 
element. 

Second, that part which provides for 
the income to the ‘beneficiary beyond 
the expiration of the twenty years 
certain period, if such beneficiary is 
still living. As this feature of the 
contract is contingent upon the gur- 
vival of the beneficiary it can be term- 
ed the deferred survivorship annuity 
eiement. 

Although no reference is made in the 














Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 











company’s rate book to it, the fact is 


that the gross premiums quoted are 
made up of two parts. First, that 
Which purchases the income for the 
first twenty-year period certain, the 
lump sum value of which being the 
commuted value at death of insured. 
Second, that part which compensates 
the company for its risk of having to 
pay the income beyond the twenty- 


ycar period, namely, the deferred sur- 
vivorship annuity. 

As any new beneficiary designated 
would be entitled to twenty years cer- 
tain income, or the commuted value 
thereof, it follows if the original bene- 
ficiary dies before the death of the in- 
sured that part of the premium which 
the insured has been paying for the 
ceferred survivorship annuity element 
is taken off. Bear in mind that the 
commuted value is always the value 
of the income for the first twenty years 
only, and the insurance value is the 
tctal value of both the twenty years 
certain element and the deferred sur- 
vivorship annuity. 

Only the first part of the contract, 
which we call the life insurance fea- 
ture, is participating, and the second 
part, the deferred survivorship annuity 
clement, like all other annuity con- 
tracts, is non-participating. 

All policies now issued are based 
upon an interest earning power of 3 
per cent. on the part of the company; 
and the income called for under con- 
tinuous instalment policies is the exact 
amount which the company can pay 
where 3 per cent. interest is earned on 
moneys still in the hands of the com- 
pany. But as 4.4 per cent. is the in- 
terest factor now used, this means that 
the beneficiary receives on _ present 
basis, over and above the guaranteed 
income, 1.4 per cent. of the amount 
siill-in the hands of the company from 
year to year—that is the balance re- 
maining of the commuted value from 


time to time during the first twenty 
years only. 
The surrender values available in 


case of lapse, like the dividends paya- 
ble under these policies, are in no wise 
effected by the age of the beneficiary 
Lecause both the dividends and _ sur- 
render values are based upon the com- 
niuted value of the twenty years cer- 
tuin payments which is a fixed sum. 

While the waiver of premium and 
digability income clauses can be used 
in connection with the continuous in- 
stalment policy, the company will not 
issue the double indemnity feature nor 
general accident indemnity feature in 
connection with tuese forms of con- 
tracts. 
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A Monthly Income 
Policy Questionnaire 


A series of questions prepared with a view to acquainting 
prospects with a knowledge of The Prudential Monthly 
Income policy, the sale of which by every solicitor is 
largely a matter of better acquaintance with 
this sterling income-provider. Of a truth, 
to earn more cne must learn more 




















Would you not yourself, during the 
later years of your life, prefer to rely 
upon a regular fixed monthly income 
for your support rather than be worried 
by the responsibilities and dangers that 
attend the care and investing of money 
o1 the management of property? On 
account of ever changing business con- 
ditions and methods, the hazard is al- 
Ways great, but much greater to those 
well along in years. 


Monthly Income Policy—Ready Money 
on the First of Each Month 
Suppose that you are employed on a 
salary by a large corporation and your 
duties necessitate your going to a 
foreign country, from which you will 
net return for one year, and that your 
family will require $1,200 for its sup- 

port during your absence. 

Your company proposes to give your 
wife a check for $1,200 when ‘you leave, 
or $100 monthly, as you may prefer, to 
be charged to your account. Which do 
you think would be more convenient 
and the most practical, and in every 
respect best calculated to meet the re 
quirements of the family? 


Monthly Income Policy Pays the Rent 

Mr. Mechanic, you say that you pay 
$20 per month rent. Now, listen; you 
cab arrange with The Prudential for 
yvour family to receive this amount on 
the first day of every month after you 


- are gone. 


Now, what does this mean to them? 
Ii means that you have left them a 
home, the same standard of home that 
yuu had provided when you were with 
them. Wouldn’t you like to know 
scmething more about this? 


Monthly Income Policy Keeps Family 
Together 

When death has taken you from your 
wife and children and they can no long- 
er look to you for support or lean upon 
your protecting arm or be guided by 
your counsel and advice, would not a 
fired income for twenty years or for 
life, payable to them monthly like a 
salary or pension, be the most perfect 
provision that any husband or father 
could make for his family? 

To the extent that a mother js obliged 
to go out into the world and do men’s 
work and shoulder men’s responsibility, 
just to that extent is her usefulness to 
her children destroyed. 

A regular monthly income will pre- 
vent the necessity for her doing so. 


Monthly Income Policy Keeps Estate 
Intact 

The responsibility and care of money 
to those without experience is fraught 
with great danger and many tempta- 
tions. 

Provide a monthly income beyond the 
reach of an incompetent or unfaithful 
executor, administrator or guardian. 
You yourself act in those capacities 
toward ‘your estate and your family 
during your lifetime. 


Monthly Income Policy Eases the 
Bread-winner’s Mind 

In arranging for the support of your 
wife and children after you are gone, 
you should take into consideration their 
t:aining, environment and temper, as 
well as other conditions that may be 
Peculiar to them. Otherwise, you might 


effect an arrangement that would be 
entirely impracticable. 


Monthly Income Policy Educates the 
Children 

If paid to her monthly, and if she 
knows with absolute certainty that it 
will come regularly, the American 
mother will manage to keep the family 
together and the children in school on 
a very small income. 

If you have achieved success and, as 
a result, are able to leave to your de- 
pendents a fortune, is not the brain that 
accumulated it better qualified than 
they to invest it wisely for them? 
Monthly Income Policy for Rich and 

Poor 

An income for your wife, payable to 
her monthly for twenty years or for 
life, if you should be taken from her, 
or an income payable to yoursel! 
monthly for twenty years or for life, 
Lo support you in your declining years, 
if you live, may be provided for under 
the Prudential endowment monthly in 
come policy. 

Can you think of any other arrange 
rent by which you can provide, either 
fer your family or yourself, an income 
payable monthly—like a salary or pen- 
sion? 

You may lose your money or ‘your 
property, but, with life and health, it 
13 possible for you to retrieve a lost 
fertune. But not so with the wife and 
children when you are gone. If they 
have been unsuccessful in managing 
the property and investing the money 
which you had left them for their sup 
port, thereby becoming impoverished, 
and the wife thrown upon the world 
with little children to care for, it is at 
best an unequal struggle. : 
Monthly Income Policy, the Widow’s 

Dependence 

You should use as great care in se- 
lecting your life insurance as in draft- 
ing your will. In either case your 
purpose is to provide for those changed 
conditions which will follow your death. 

Would it not be better for your wi- 
dew to receive a monthly income to 
support the family than be obliged to 
assume the responsibility of keeping 
he: capital, perhaps small, safely and 
profitably invested, collecting interests 
and rents, paying taxes, making repairs 
ang worrying over losses? 

Which arrangement would best en- 
able her to devote her mind and time to 
the proper training and education of 
the children? 

If you were sending your son or 
daughter to school at a yearly cost of 
$1,200, would you give him or her the 
whole amount at one time or in month- 
ly instalments of $100 each? 

Which do you think would be the 
most practical? Which could be the 
most safely depended upon to meet the 
requirements? Which would ‘you do?’ 
Monthly Income Policy Precludes the 

Worry of Investment 

If you were to die to-day and leave 
your wife $2,000, $3,000, .$5,000 or $10,- 
0600 for the support of the family and 
the education of the children, what 
would she do with the money? 

Crushed and saddened by your death, 
is it to be expected that she would be 
in a condition of mind successfully to 
transact business requiring great ex- 
perience and keen judgment? 


THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST~-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1917: 













ED. sciscecsiceimnanieaniecand ovis Lisa biwaansaeebussinesbebentd $ 16,560,439.04 
UINIOE ‘ sasiuhithsdlebnbainadubihishnienipelaidsdessieliendeaimainagsiadanedanaaaen 14,343,626.28 
Capital and Surplus 2,216,812.76 
Insurance in Force — ae 131.790 562.00 
Payments to Policyholders since Organization ..........ccscececeseeseeees 19,612,616.08 
Is paying its Policyholders nearly.......... <eeaioteuinnbon --1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 
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THE UNITED STATES LIFE INSURANCE COMPANY 


1850 IN THE CITY OF NEW YORK 1914 
ISSUES GUARANTEED CONTRACTS 
Good men, whether experienced in fe insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year's com- 
mission, a renewal interest inguring an income for the future. Address the Company at ite Home 
Office, 277 Broadway. New York City. 
JOHN P. MUNN, M. D., President 

FINANCE {CLARENCE H. KEBSEY, Pres. Tithe Guarantee and Trust Co 

COMMITTER | WILLIAM H, PORTER, Banker EDWARD TOWNSEND, Pres. Importers and Traders Nat. Bank 








THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of The Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
Organized 1 


COMPARATIVE RECORD—SEVEN YEAR PERIODS 


Assets Iasurance in Force Income Policies Issued 
Dec. 31, 1888 $ 104,307 $ Mi-4 1889-1895 $ 1,085,087 265,931 
1895 155,640 1 1896-1902 3,930,883 659 
1902 876,007 22,374,980 - 638, 
1909 4,867 379 “70, 1903-1909 11,312,912 839,426 
1916 11,943,640 104,989,362 1910-1916 22,070,340 «1,426,752 


AGENTS WANTED IN THE PRINCIPAL CITIES OF OHIO, KEN- 
TUCKY, MICHIGAN, INDIANA, WEST VIRGINIA and WESTERN 
PENNSYLVANIA 











NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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The War Risk Bureau 


(Continued from Page 6.) 


the original law, February 12, was 
reached, the time within which appli 
eations for insurance might be received 
from men in the active service at the 
time the Act became effective, was ex 
tended 60 days and the drive continued. 

Since that time the volume of insur 
ance in force has steadily grown, until 
tuday there is more than fourteen bil 
Hons of insurance in force and more 
than 1,700,000, out of a possible two 
willion officers and men of the army 
avd navy and army and navy nurses 
are insured and the end is not yet. 
Applications for $94,000,000 of insur- 
auce were received in one day repre 
senting 11,000 applications and those 
figures are less than the daily average 
for the past thirty days. : 

This soldiers’ and sailors’ insurance 
is payable to the designated benefic. 
aries in the event of the death of the 
insured, and to the insured himself in 
the event of his permanent total 4lis 
ability. The Bureau of War Risk In 
surance has determined that “any im 
pawment of mind or body which rend 
ers it impossible for a disabled person 
to follow continuously any substantially 
gainful occupation, shall be deemed 
both for the purposes of the compensa 
tion and insurance provisions of the 
Act to be total disability” and that 
“total disability shall be deemed to be 
permanent whenever it is founded upon 
ecnditions which render it reasonably 
certain that it will continue throughout 
the life of the person suffering from it.” 

But this Government soldiers’ and 
sailors’ insurance indemnifies not alone 
against death and permanent total dis- 
ability, but it also insures against un 
iusurability, for the Act provides that 
it shall continue as term insurance dur- 
ing the period of the war and there- 
after until converted into such form of 
insurance as the Government may pre- 
seribe and the insured may request. 
This is a wise and important provision 
of the law which foresees the possibil- 
itv that thousands of our brave fightin, 
men will come through the war alive 
and not permanently disabled, but will 
nevertheless be in such physical con 
dition that they will never be able to 
siand the physical test required to ob 
tain life insurance. The soldier or 
seilor who has taken out this insurance 
may know that whatever his physical 
condition may be when the war has 
ended, he can always be assured of 
the privilege of carrying for the protec 
tion of those who may become depend 
ent upon him, the amount of insurance 


‘he has applied for at reasonable rates 


} ali will be interested 


: 406.60. 
! pense of the insurance work of the 


throughout his life and that it is, and 
will always be as good as the Govern- 
ment itself. 
The Cost 

Insurance men are likely to ask, and 
to know, how 
much this great work which has been 
crowded into a few short months has 
cost. The total expenditures of the 
military and naval division of the War 
Risk Bureau from October 6, 1917, to 
March 26, 1918, amounted to $1,152, 
This includes not only the ex- 


bureau but also that of the compensa- 
tion work, and the necessarily large 
expenses of the allotment and allow- 
ence work as well, including all over- 
head. It is safely estimated that less 
than one-third of the total expense ot, 
the Bureau is chargeable to its insur- 
ance work. 

The premiums on insurance received 
for the period named are approximately 
$21,217,000. The expense ratio up to 


- uute will be seen, therefore, to be less 


than six per cent., and it is safe to say 
that for the full year this percentage 


' will be considerably reduced, as the 


annual premium income upon, the busi- 
ness now in force may. be safely esti- 
mated at more than ninety million 
dollars, 





SOUTHWESTERN 





Extracts from Report of Examination of 


LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 


‘It is noteworthy that this, Company was organized without any promotion expenses. "’ 
‘I beg to report further that I find the Company in excellent financial condition.” 


‘*The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision. ”* 


Home Office, DALLAS, TEXAS 








It is unnecessary to characterize this 
great enterprise, its facts speak for 
themselves. It represents at once the 
greatest insurance achievement record- 
el in the annals of time and altogether 
the wisest and most beneficient provi- 
sion that any government has made for 
iis fighting men in time of war, and 
the best thing about it is that the pro- 
vision for the families of the soldiers 
cr sailors, whether of allotments and 
allowances or of compensation or of 
{usurance comes not out of charity 
or as a gratuity from the Government, 
but as a matter of right, as a part of 
the consideration for the soldier’s or 
sailor’s service, written by law into his 
contract of employment. 


BLINDNESS NO HANDICAP 


Record of James E. McCormack, New 
York Life Agent in 
Modesto, Cal. 

In December, 1917, James E. Mc- 
Cormack, handicapped by the fact that 
he is sightless but possessed of tre- 
mendous ambition, signed a contrect 
with the New York Life. He is at- 

tached to the Fresno branch. 

In the two months from January 2 
to March 2 he secured in Modesto nine- 
tcen applications for $63,000 insurance, 
and at the same time paid for $24,000 
worth of business. His record is an 
inspiration, particularly as he is a new 
man in life insurance. 








PENSION FUNDS DEFICIENT 


The Chicago police pension fund has 
a deficiency whose present actuarial 
value is over $30.000,000; Chicago fire- 
men’s fund, $13,000,000, and the Chi- 
cago teachers’ fund over $15,000,000. 





TO INSURE JUVENILES 


The Insurance Department of Iowa 
has granted permission to the North 
Star Benefit of Moline, Ill., and the 
Royal Neighbors, two fraternals of that 
State, to insure juvenile lives between 
the ages of two and eighteen years. 
This is done under a law enacted by 
the last legislature permitting juvenile 
insurance. 


HOW DOLLAR SHRINKS 


Dollars in 1916 Will 
Only $1.50 To-day 


Five Purchase 





The shrinkage in the value of the 
collar has been illustrated by C. B. 
Rowley, field manager of the Peoria 
Life, in an article written for that Com- 
pany’s home office publication. He 
says in part: 

“If living expenses have taken such 
a remarkable increase in the past two 
years while a man is here to watch 
the corners, it is absolutely certain this 
living cost will not decrease after his 
death. No charitable institution will 
make up the difference between the 
value of his dollar in 1916 and the value 
as illustrated in 1918. The cost of 
food, clothes and various necessities of 
life will not decrease after his death 
and his family will have at that time 
exactly, as they have during his life 
time, the same fixed expense of living 
increasing in proportion as the pur- 
cnasing power of his dollar decreases. 

“It might be difficult to convince the 
average man that his $5,000 has to-day 
a value of only $1,500. The policy it- 
selt has not decreased in value, it is 
true, and the same $5,000 would be 
paid today as would have been paid 
in 1916. However, his $5,000 of to-day 
is not as elastic and will not stretch 
within one-third as far as two years 
ago, due solely to the purchasing value 
of the same dollar. The conclusion to 
be drawn is to the point. The dollar 
power of to-day is about 33 1-3 per cent. 
cf its value in 1916. 

“Put your insurance back on a plane 
c! equalization with the other neces- 
sities and commodities of life. It 
should not be a difficult matter to bring 
tkis point home to every man.” 





John L. Way, vice-president of the 
Travelers, has been elected a director 
of the Aetna Fire. Mr. Way, who ia a 
life insurance man of the first rank, 
and is chairman of the committee of 
life insurance men who are co-operat- 
ing with the Government in the sol- 
diers’ and sailors’ insurance campaign, 
began with the Travelers as a clerk in 
1878. He became a special agent in 
Iowa, and after filling several import- 
ent positions in the field, came to the 
home office. He is also a director of 
the Travelers and of the Hartford Trust 
Company, and is a trustee of the Mech- 
anics’ Savings Bank. 








THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


Our 


LOAN SPEECH SOLD POLICY 





After Hearing Travelers Man Talk 
Corporation Officer Called Up 
Company for Insurance 





An example of unexpected reward 
for doing one’s bit for Uncle Sam is 
tcld in an experience of P. D. Gola, 
member of the firm of Spencer & Co., 
general agents of the Travelers Insur- 
ance Co. 


Mr. Gold was sent by the New York 
Liberty Loan Committee to speak at 
Caldwell, N. J., during the second Lib- 
erty Loan Campaign. Some months 
later, the metropolitan manager of the 
Travelers received a telephone call 
from an officer of a New York corpo- 
ration, to the effect that he desired to 
increase his line of life insurance and 
w:shed to place it with the Travelers, 
through the man who had served his 
country in speaking at Caldwell. He 
explained that he had forgotten the 
gentleman’s name, and was unable to 
give any accurate identifying informa- 
tion, but he was insistent upon giving 
the business to the man in point. 


An investigation by the Company’s 
manager disclosed the fact that Mr. 
Gold was the gentleman sought, with 
the result that Mr. Gold secured the 
business and in so doing made a valu- 
able acquaintance. 


Mr. Gold at one time was president 
of the American Life Convention and 
has been very active in Liberty Loar 
matters, and it is said that his efforts 
have already resulted in the sale o 
over $2,000,000 of bonds. 





CHEAP RATES 





How Situation Presents Itself to R. W. 
Stevens of Illinois Life, 
Chicago 





Vice-President R. W. Stevens, Illinois 
Life, Chicago, a few days ago was dis- 
cussing with one of the Company’s 
leading Chicago general agents. the 
question as to whether or not agents of 
low-grade selling ability would increase 
their insurance sales if the Company 
equipped them with a special low-rate 
policy, a policy with a rate as low or 
lower than is offered to-day by any 
cempeting company. 

Mr. Stevens makes the following com- 
ments: 

“Our general agent contended that 
the reason the particular class of 
agents under discussion did not sell 
more insurance is purely and solely be- 
cause they do not work, and since work 
is the strongest factor in the success 
equation even though such agents were 
actually paid to give insurance away 
they would continue to be in the bread. 
line. 

“He argued strongly against the in- 
treduction of any premium-rate which 
dces not contain a sufficient expense 
lcading to insure a good living-wage to 
the real life insurance salesman, and 
the next morning he sent over to me 
without comment the following card: 
‘Two hoboes met recently on a blind 
sicing. One was a life insurance agent 
who could sell cheaper policies than 
any of his competitors. The other one 
didn’t have any money either.’” 


BOW DIVis, 


Liberty Loan Committee, Second Federal Reserve District 











ay 











It is the function of the Advisory Trades Committee 
“Rainbow Division” to Organize the Various Business 
Interests of New York into compact and efficient 
_ working units to sell Liberty Bonds to themselves. 
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British Prudential’s 
Annual Report 


WAR CLAIMS UNUSUALLY HEAVY 





Average Industrial Policy Decreases 
From £16 in 1916 to £11 
Last Year 

American life insurance men are al- 
ways interested in reading the annual 
report of the Prudential of England, 
which has more policies in force than 
any other company—22,750,000—and 
the latest report takes on added in- 
terest owing to the war situation. 

The total income of the Company 
for 1917 was about twenty millions of 
peunds. It issued 1,583,522 policies as 
compared with 1,722,646 for 1916. The 
average policy ‘was for eleven pounds 


as compared with sixteen pounds in 
1916. 
National War Bond Policy 
The new business in the ordinary 


branch shows a record increase. The 
new premium income, viz., £567,472, 
was much in excess of that for any 
previous year. ‘Some considerable por- 
tion of this increase was due to the 
national war bond policy, under which 
the policyholder is enabled to pur- 
chase his war bonds by instalments on 
very favorable terms. 

During the year the system of deal- 
ing with proposals on under-average 
lives has received careful considera- 
tion, and it has been decided to offer 
suitable terms to practically all pro- 
nosers, however poor their physique or 
general state of health. 

Since June the Company issued a 
number of policies to persons who 
vould previously have been considered 
uninsurable on terms mutually satis- 
factory both to the assured and our- 
selves. 

The Claims 

On the other side of the account, 
the claims paid exceed £9,200,000, and 
the total payments to policyholders 
exceed £9,700,000, or more than £31,000 
for each working day. The war claims 
for the year have again been exceed- 
ingly heavy, and as in previous years 
bave fallen mainly on the industrial 
branch. 

The amount paid was £1,507,625 on 
70,488 claims, of which 65,665 were in 
the industrial branch representing 
elaims of £1,109,240, and 4,823 were in 
the ordinary branch representing 
claims of £398,385. The total war 
claims paid up to the present time 
amount to nearly £3,500,000. 

In the general branch the large in- 
crease is mainly due to the aircraft 
personal insurance policies which will 
become still more popular when their 
very favorable terms are more gener- 
ally known. “We all hope that we 
have seen the worst of the air raids,” 
said Sir T. C. Dewey, chairman of the 
Prudential, “but I think any prudent 
person who is in any way subject to 
this risk will agree that the expendi- 
ture of 20s. for a policy of £1,000 is 
a wise expenditure.” 

Increase in Surplus 

Turning to the results of the valua- 
tion, the surplus of the _ ordinary 
branch amounts to £1,584,540, which 
is an increase of £166,300 over the fig- 
ure for the previous year. 

For years 1915 and 1916 the directors 
did not distribute any surplus among 
the policyholders and _ shareholders 
from this branch. During the two 
years £1,000,000 was added to the in- 
vestments reserve fund, and £1,500,000 
was carried to a contingency fund. 
This contingency fund was set up for 
the purpose of safeguarding the rights 
of the holders of participating: policies 
in the ordinary branch. 

In order to prevent any hardship<or 
inequity, an_interim bonus of £1 per 
cent., was paid.onm those policies. which 


wbecame. claims, by death. or maturity: 


The question which the directors have 
whad. to consider. was whether. the’ posi- 


~«tion of the ordinary branch justified 


them in withholding a similar bonus 
from the other policyholders. After 
taking all possible contingencies into 
account, the directors considered that 
they could with safety allocate a bonus 
at the same rate as the interim bonus, 
viz., £1 per cent. on the sums assured 
for each year’s premium paid since 
the last declaration. 

In order to do this the Company 
transferred £1,000,000 from the contin- 
gency fund, which will therefore stand 
at £500,000. In view of the special 
conditions now prevailing, the direc- 
tors consider that it would be inad- 
visable to allow this bonus to be cashed 
end in these circumstances it has ‘been 
cecided to withhold for the present 
the usual cash option. In these cases, 
hewever, where it is desired to utilize 
the bonus for the purpose of paying 
the premiums on national war bond 
policies, facilities will be afforded 
wherever possible. 


Unpaid Premiums 

The premiums on many of the poli- 
cies under the Courts (Emergency 
Powers) Act have been unpaid for 
two or three years, and this accounts 
in part for the large increase in the 
amount of outstanding premiums shown 
in our balance sheet. During 1918 
alone we may expect that the unpaid 
premiums under the act ‘will exceed 
£250,000; indeed, with any considerable 
alteration of the present conditions of 
employment, this figure may be greatly 
exceeded. 

We have also to take into account 
the future, which includes the transi- 
tion period at the close of the war, 
when our difficulties, if the act is still 
in force, are likely to be greatly in 
creased. In these circumstances we 
hed no option but to retain the reserve 
of £350,000. 

Government Securities 

The Company now holds £9,500,000 
of Government securities. It is buying 
Government war bonds at the rate of 
£70,000 per ‘week. This allotment will 
be increased. 

In discussing national war bonds, Sir 
T. C. Dewey said: 

“In spite of the protracted duration 
of the war, it is encouraging to note 
that the rate of interest paid by the 
Government on national war bonds is 
no greater than that paid on the 5 per 
cent. war loan when it was issued in 
February, 1917. 

“This fact, coupled with the state- 
ment of the Chancellor of the Ex- 
chequer, made early last year, that it 
was not the intention of the Govern- 
ment to issue loans at any higher rate 
than that then paid has undoubtedly 
had the effect of steadying the prices 
ot investments and checking deprecia- 
tion. 

“This in itself is of enormous im- 
portance to a company holding over 
£100,000,000 invested funds.” 

How War Claims Were Met 

In discussing how war claims have 

been met the Chairman explained: 


During August, 1914, the Government were 
concerned as to the probable attitude of the 
industrial companies and societies in respect 
of their peace contracts of life assurance with 
those of the wage-earning classes on active 
service, and the then President of the Local 
Government Board was informed in response 
to an inquiry that the companies and societies 
were desirous of meeting such claims without 
deduction while their resources permitted them 
to do so. 

It was stated that the war claims in the 
South African Campaign, in which only one 
arm of the Service was largely engaged, cost 
the Prudential over £170,000, and it was 
pointed out that our loss in connection with 
the present war might easily approach or per 
haps exceed £2,000,000, 

It was observed that this would inflict a 
serious loss on our millions .of other pol 
icyholders, and would be equivalent to en- 
forcing a compulsory levy on the majority of 
our clients for the benefit of the relatives of 
those engaged on active service at a risk for 
which no premiums had -been, paid. 

It waé clearly ‘stated that any calamity on a 
large scale might render necessary an immed 
iate reconsideration of the decision . arrived 
at, and it was intimated that we ‘shduld not 
feel justified in meeting this strain without 
free title to reconsideration, 

The view was expressed that the Govern- 
ment might not unreasonably be asked to con- 
sider the advantage. of authorizing the full pay- 


ment of War Claims on the understanding that 
the Treasury would make good to the offices 
the ascertained extra strain arising through 
the war. 

War Claims To Date £3,456,220 

Our war claims up to date are no less than 
£3,456,220. 

The amount of £2,000,000 contemplated in 
August, 1914, has therefore been largely ex- 
ceeded, and while we were anxious to afford 
any and every help which patriotism could 
suggest, especially during the period of vol- 
untary enlistment, it was felt that the extreme 
limit of our capacity had been indicated in 
August, 1914, and that the burden must fall 
on the broader shoulders of the State when, 
or even before, this limit had been reached. 

The right to undertake, voluntarily, addi 
tional risks which could only be met by the 
sacrifice of other interests, could be justified 
only if its exercises were kept within reason 
able bounds, and it is certain that there could 
be no right to jeopardise the stability of the 
company in any circumstances whatever. 

Our war claims have been met chiefly by the 
temporary suspension of our profit-sharing 
scheme. 

You will remember that in the year 1907 the 
shareholders voluntarily decided that after the 
payment of a fixed dividend on the shares, all 
profit from the industrial branch, in excess of 
the sum so required, should in future be 
divided into six parts, four of which parts 
should go to the industrial branch policyhold 
ers and one each to the shareholders and to 
the outdoor staff of the company. 

This action of renunciation represented a 
sacrifice on the part of the shareholders which 
I believe to be without precedent, and it gives 
the lie to those who would urge that commer 
cial undertakings are necessarily devoid of 
heart or soul. 

In my judgment it presented commerce in 
its highest form, inasmuch as it freely recog 
nized and safeguarded the wider interests of 
our staff and our policyholders by granting 
them a share in the prosperity of the Pru- 
dential not contemplated in their contracts 
with the company. 

The Prudential has once more justified its 
reputation by raising the business of indus 
trial assurance to a higher plane. 

During the years 1908-1915, under this scheme, 
no less a sum than £2,825,000 was allocated 
for distribution amongst the policyholders and 
the outdoor staff of the company, and this dis 
tribution would undoubtedly have been con 
tinued but for the burdens borne by the com 
pany in respect of the war. 

Those who in normal circumstances would 
have continued to benefit under the scheme 
have therefore contributed the following sums 
in the proportions named: 

Industrial branch policyholders... 

Shareholders ekanhmete sevens 650,000 
CE COE ns vcncnscdenner ee aid 350,000 

The sum contributed by the shareholders is 
£300,000 in excess of that contributed by the 
staff, becanse the shareholders have not only 
suffered in common with the others by the 
suspension of the bonus but have, in addition, 
relinquished in respect of the three years in 
cluding 1917, £100,000 in each year of their 
fixed dividend. 


£ 1,400,000 


Mortality 
The war claims of the Prudential, 
more particularly in the _ industrial 
branch, have been almost exactly pro- 
portionate to the total casualties suf- 
fered by the British navy and the Brit- 
ish army. 


Continuing, the Chairman said: 


During the years 1915, 1916 and 1917, the 
mortality experience has been abnormal to a 
degree which it is difficult to realize. 

Thus, for example, at about age 21 the mor 
tality rate in 1915 was five times that of our 
pre-war experience, for 1916 it was nine times, 
and for 1917 about twelve times that of our 
pre-war experience You must understand that 
these rates are calculated upon the whole of 
our experience, and thus represent an average 
on all policyholders whether on active service 
or at home on civil duties. In endeavoring to 
estimate the strain on the company’s resources 
which the payment of these claims has involved 
it must be remembered that at the younger 
aves only small reserve values are held. 


I am proud to think that the Prudential has 
so far been able to pay these claims on the 
lives of our brave defenders without asking 
for any additional premiums or making any 
deduction from the sum assured in the case of 
all policies effected before the war. You may 
be able to form some idea of what this means 
by looking at the diagram and noticing that 
in 1917 the rate of mortality at about age 20 
was equal to that at about age 64. If you will 
look at the premium rates payable at age 20 
and age 64 you will perhaps still more clearly 
realize the nature of the burden which the 
company has borne. 

There are several other features of interest, 
one of which is that although the war claims 
have been so high at the actual fighting ages 
of 20 amd over there is a falling off at the 
training ages below 20. This point is. still 
more closely shown by a comparison of actual 
and expected claims. 

I might also draw your attention to the 
fact that at the infantile ages the rates of 
mortality amongst children assured in the 
Prudential are lower than those experienced 
by the general population at the same ages. 


Comparative Figures 
Some comparative figures follow: 


Industrial 
1910 1917 
Premiums ...... £ 8,897,723 £ 9,376,858 
a oe 4,005,251 4,352,031 
Insurance ...... 28,986,749 27,806,442 


LIFE VS. FIRE PROTECTION 

Of the 12,000,000 or so dwellings in 
the United States, 96 per cent. are 
protected, at least to some extent, by 
fire insurance. (But of our 100,000,000 
inhabitants, only 18 per cent. have 
taken out life insurance policies. Men 
seem to be more uneasy over the mere 
possibility of the burning of their 


houses than over the stern certainty 
that death will some day overtake 
them. This is a strange contradiction 


in human nature. To safeguard the 
nation’s possessions is well, but how 
much more valuable than the homes 
are the human lives of the country. 
In this age, when the principles of 
life insurance are so well understood 
there should be no such discrepancy 
between the number of homes and of 
lives insured. In many instances the 
fermer could not be saved from fore- 
closure were the earners of incomes 
{Oo pass away leaving their families 
unprovided for. It is as much the duty 
of every man to insure his life as to 
insure his property, and if he has no 
insurable property, there ‘is all the 
more reason for insuring his life— 
“Leslie’s.” 





GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 


‘ttannie men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers, 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 
Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 











Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 








Liabilities, $5,602,162.72. 


Paid to 
$16,966,562.65. 


Excerpts from the Financial Statement of December 31, 1917, 
of 


Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Assets, $6,186,694.37, increase 17% over 1916. 
Surplus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 23% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 

beneficiaries and policyholders to December 31, 


A_ western, mutual, annual dividend, old line company 


1917, 








THE COMPANY for policyholders and agents 
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of March 3, 1879. 


as 


RAILROAD INSURANCE 
A rumor in Washington a week ago 
that the would carry rail 
road fire insurance turned out to be 
incorrect, but on ‘Tuesday Director 
General McAdoo took which is 
described in the following despatch to 


Government 


action, 


The Eastern Underwriter from _ its 
Washington representative: 

Washington, D. €., April 9.—By direction of 
the Director General of Railroads, the railroad 
administration to-day was ordered not to nego 
tiate further contracts tor fire insurance on 
railroad property or property in railroad cus 
tody for a period of more than one year. 

The Director General is giving consideration 
to the general practice to be followed in the 
matter of insurance against loss or damage by 
fire to such property, and pending a decision 
on a definite policy, the administration has 
been ordered not to negotiate any contracts 
of fire insurance covering a longer period than 
has heretofore been customary, or in any event 
covering a period of more than one year, with 
yut special authority from the office of the 
Director General, 

That the Government will eventually 


go a step farther and be a self-insurer 
insurance is doubted 
that the remarkably 
inspection service given to 
many railroads by large brokers has 
cut down the fire loss to more than 
equal the fifteen per. cent. expense 
that is entailed by railroad fire insur- 
ance, viz.: 10 per cent. to the broker 
and an allowance of five per cent. for 
underwriting profit. 


of railroad fire 
for the 


effective 


reason 


ONE COMPANY'S ACTIVITIES 

Some idea of the whole-souled and 
patriotic service that the large life in- 
surance companies are giving to this 
country can be judged by the briefest 
epitome of activities of The Prudential 
and a few of its representatives. 

President Dryden was executive 
State chairman of the Red Cross drive 


in New Jersey last December which 
ran up the membership from 220,000 
to 700,000. He is executive State 


chairman for the division of New York, 
Connecticut and New Jersey for the 
May $100,000,000 Red Cross drive. He 
is also on the Liberty Loan committee 
for the Federal Reserve Board. 
Vice-President Duffield is head of the 
W. 'S. 8. in New Jersy, and is making 
speeches nightly, not only for the W. 


S. S. Saving Societies plan adopted by 
the Government. It will be recalled 
that The Prudential formed the first 
W. S. S. savings society. Vice-Presi- 
cent Frederick Hoffman is on the Na- 
tional Counsel of Defense. His as 
sistant, Frederick ‘8S. Crum, is putting 


in four days a week with the Ship- 
ping Board in statistical work. Robert 
Gemmel, assistant secretary, is assist 
ing Major §& Herbert Wolfe in the 
War Risk Bureau. Assistant ‘Secre- 
tary John H. Birkett is executive sec- 


for New Jersey in the coming 
When the war insur- 
was first considered 
Messrs. Gore and Duffield, of the Pru- 
cential, went to Washington and did ef 
fective service in helping work out the 


retary 
Red Cross drive. 


ance proposition 


insurance plan. 
The Prudential has its own printing 


establishment and millions of docu 
ments have been turned out in co-op- 
eration with the Government on Goy- 
ernment literature. At the present 
time 500,000 copies of “Message to 
Garcia,” written by Elbert Hubbard, 
are being printed. These folders are 
io be sent out with leading daily 
papers on May 5, the anniversary of 


the sinking of the Lusitania, in which 
catastrophe Mr. Hubbard lost his life. 

Kivery bit of advertising of The Pru 
dential in 1918 has been placed at the 
disposal of the Government. Thus, in 


January and February all Prudential 
advertising was devoted to W. 5S. &., 
under the direction of the National 
War Savings Committee. In March 


and April the advertising was for the 
Liberty Loan, in (May it will be Red 
Cross and all in color work. In June 
the advertising will be in co-operation 
the Food Administration. In lo 
advertising Prudential men have 
asked to local representa 
lives of Government activities and 
how they can help through 
advertising. 


with 
eal 
been see 
to 
ask the 

Every publication of The Prudential 
that there are four of 
them—is full of suggestions to help 
the war. Not the least of the Com- 
pany’s activities are the three hundred 
Prudential war gardens in the State. 
All in all The Prudential is doing its 
bit. 


goes to agents 


IN RIGHT DIRECTION 


Whitman has signed the 
which will prohibit repre- 
sentatives or agents of the assured 
from placing insurance of their em- 
ployers. This is good news to all 
legitimate agents and brokers as it 
will be a big help to the Insurance Su- 
rerintendent in issuances of licenses 
where they should go, and the with- 
holding of others. It will be remem- 
bered that a similar measure was side- 
tracked last year. There is- every rea- 
son why such a statute should be on 


STEP 
Governor 
Graves bill 


the books and no reason why it 
shouldn’t. Rebating is rebating, no 
matter what the camouflage may be. 











HERVEY J. 


DRAKE 


Hervey J. Drake, who is making a 
good record as counsel for the New 
York Insurance Department, is one of 
the youngest men who have held this 
office. He was born at Brockport, N. Y., 
April 138, 1882. After graduating from 
the Brockport State Normal School in 
1501, he entered the Cornell Law Col- 
Iese, from which he graduated in 1904. 
He immediately began the practice of 
law in Buffalo, N. Y., becoming asso- 
ciated with the firm of Chester, Smith 
& Gratwick, which later became Ches- 
ter, Smith & Drake. Mr. Drake con- 
tinued with this firm until his appoint- 
ment as counsel to the Insurance 
Department of the State of New York 
in January of this year. Several years 
age he wrote several treatises upon 
Icgal subjects, which were published in 
“Bench and Bar,” a law journal. In 
November, 1915, Mr. Drake was elected 
supervisor of the twenty-third ward ot 
the City of Buffalo on the Republican 
ticket, and was re-elected to such office 
in the fall of 1917. Mr. Drake has 
a‘iracted much favorable attention by 
his able work in assisting Superintend- 
ent Phillips in the marine insurance 
investigation. 

* * + 

Robert G. Clarke, son of George A. 
Ciarke, assistant secretary of the Home 
of New York, has enlisted in the Amer- 
ican tank service. He is a Dartmouth 
map and after leaving college went to 
work for the National Board of Fire 
Underwriters, and was one of the first 
inspectors sent to a cantonment by the 


National Board. On one day recently 
three Dartmouth men joined “the 
tanks.” ‘ 

~ > . 


Cc. P. STEWART & CO. NAMED 


Made United States Managers of United 


British Co. for Fire and Marine 

C. P. Stewart & Co., Inc., of New 
York, have been appointed United 
States managers of the United British 


Insurance Co., Ltd., of London ,for fire 
and marine business. The Guaranty 
Trust Co. will be the depository and 
United ‘States trustee of the United 
sritish, which will begin business here 
with $1,000,000 of admitted assets. 

CC. P. Stewart, president of the Am- 
erican Merchant Marine Insurance Co., 
and of Frank B. Hall & Co., is presi- 
dent of C. W. Stewart & Co., Inc., and 
George A. Viehmann, president of the 
New Jersey Insurance Co., and Gresham 
Innis, secretary of that Company, are 
vice-presidents. 


end is one of the most able figures in 
the Newark financial world. 


of a ok 
Sam B. Stoy, manager of the “Stoy 
Star Sellers” aggregation, San Fran- 


cisco, has returned from a month’s trip 
to the East. The principal object of 
his visit was to attend the conference 
of the American managers of the Lon- 
don and Lancashire and the Orient, at 
Hartford. He reports having had an 
enjoyable time and that he found and 
left Mr. McIlwaine in his accustomed 
good health and spirits. For once in 
his life, Mr. Stoy was not accompanied 
by Mrs. Stoy. Thereby hangs a tale, 
which is related thus by the “Pacific 
Underwriter”: When it was deter- 
mined that he should go, a telegram 
was received from Spokane, Washing- 
ton, informing him of the serious ill- 
ness of Mrs. Stoy’s mother. Mrs. Stoy 
promptly left for Spokane. Mr. Stoy 
ieft for the East. He was kept in 
constant touch with conditions of the 
purported patient by telegraph and it 
was not disclosed to him until after 
hig return that Mrs. Stoy had arranged 
the entire piece of camouflage and in 
order to save him from anxiey and 
worry had gone to Spokane, ostensibly 
to see her mother, as it developed she 
placed herself in the hands of the fam 
jly physician and went through an 
operation for appendicitis. The first 
news he received of this was after his 
return and his many friends are shar- 
ing with him the pleasure in knowing 
that Mrs. Stoy is now back in San 
Francisco and fully convalescent. 
* * * 

Arthur L. J. Smith, president of the 
Spectator Company, was appointed a 
member of the general insurance Lib- 
erty Loan committee on Friday of last 
week. 

* + + 

W. H. Cuthbertson, special agent for 
the Insurance Company of North Amer- 
ica, traveling out to Chicago, has been 
in Philadelphia assisting with the un 
derwriting. He thas now returned to 
Chicago. 

ca co a 

George R. Fulton, special agent of 

the Automobile Insurance Company in 


Western Pennsylvania and Western 
West Virginia, has been appointed 
executive special agent at the home 
office. 
cK x * 
Harrison Law, formerly assistant 
secretary of the Gauvin Agency, has 


ertablished himself as an independent 

adjuster of automobile losses for the 

companies and has opened an office at 

{5 William Street. 
* * * 

Wyckoff Wilson and Joseph R. Lacy 
have been made assistant secretaries 
ct the accident department by the di- 
rectors of the Travelers’ Insurance 
Company. Vice-President Bertrand A. 
Page is head of the department and 
John E. Ahern secretary. 

Both of the new officers have been 
with the Travelers for eighteen years. 


Mr. Wilson was born in Albany on 
September 15, 1878. He was a Yale 
graduate of 1899 and went to the 


Travelers in July of that year. 

Mr. Lacy was born in Hartford De- 
cember 14, 1880, and was graduatec 
fiom the high school in 1899 and went 
to the Travelers in February, 1899. 

a . + 


CHARGES CONFERENCE RATES 
The Republic Casualty, of Pitts- 
burgh, has advised agents to write 
automobile insurance at conference 
rates. 
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1853 — APRIL 13th — 1918 


THIS day marks the Sixty-fifth Anniversary of the organization of 
“THE HOME OF NEW YORK.” 


A few companies are older, but very few. The mortality record 
is a long one; many do not survive relative infancy; more fail to 
reach adolescence, and the attainment of maturity is surprisingly rare. 


The Company has been directed by human beings, and therefore 
may have erred, but it has not persisted in, nor repeated, its mistakes. 


It is proud of its rank and record, and duly thankful for the 
reputation it has been permitted to achieve. 


Whatever the future may hold, it faces forward with hope, 
confidence and good will. 


THE HOME INSURANCE COMPANY, NEW YORK 


ELBRIDGE G. SNOW, President 


F. C. Buswell, Vice President C. A. Ludlum, Vice President 
C. L. Tyner, Vice President and Secretary 
H. J. Ferris, Secretary W. Kurth, Secretary 
H. P. Moore, Assistant Secretary V. P. Wyatt, Assistant Secretary 
J. A. Campbell, Assistant Secretary G. A. Clarke, Assistant Secretary 
W. L. Dennis, Assistant Secretary 
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FIRE INSURANCE DEPARTMENT 


Aidiustecs Busy on 
Jersey City Loss 


SPECIAL COMMITTEE ON SALVAGE 
Principal Values in Sight Tobacco, 
Malt and Seeds—Marine Insurance 
Feature 

Fifteen of New York’s best fire ad- 
justers are working on the Jarvis 
Warehouse loss in Jersey City. The 
fire was the result of explosions which 
occurred March 26. The New York 
Board has registered 195 claims, 122 
companies being interested, with a to- 
tal insurance of $3,483,667. 

The special committee on salvage 
provided for at a meeting of the com- 
panies will consist of William R. 
Pitcher, George R. Branson, Eugene 
D. LaTourette, Edwin W. Wile, A. R. 
TYhommasson and A. E. Clough, secre- 
tary of the committee on losses and 
adjustments of the New York Board. 

Firms Handling Salvage 

This committee is arranging for the 
assured with Woodrow & Lewis. to 
handle the general and miscellaneous 
salvage. Arrangements have also been 
made with the Brooks Elevator Com 
pany of Minneapolis to handle the 
grain. This firth has been handling 
the Dow Stores elevator loss in Brook- 
lyn in a satisfactory manner and the 
work there is nearly completed. They 
will look after any flour, oil cake, 
cereals, seeds, etc., that may be found 
in the Jersey City loss. 

Stores of tobacco and malt which 
are plainly in sight are being taken 
care of as rapidly as possible. Base- 
ments are now being pumped out. 

Tobacco, Malt and Seeds 

The principal values yet in sight 
consist of tobacco, malt and seeds, but 
it is believed that very considerable 
amounts of oils, greases, rubber and 
wire are in the basements under water 
end it is hoped that the damage to 
such property will be much less than 
to the property above ground. The 
list of the merchandise in the stores 
had not been received from the Jarvis 
Warehouse up to Monday, but it was 
promised within a short time. 

Freight Congestion 

It has been suggested that on ac- 
count of the freight congestion and 
the heavy demurrage charges now in 
force it will be advisable to bear in 
mind that “diverted freight” may be 
found in the warehouse; merchandise 
which had been sold for export F. O. 
B. the vessel and which, because of 
the impossibility of immediate deliv- 
ery to the vessel, until when presuma- 
bly a consignee would not take pos- 
session, may have been unloaded from 
the cars and put into the warehouse 
awaiting delivery on to a vessel. 

Marine Insurance Feature 

Under such circumstances the ma- 
rine insurance might still be covering 
in the name of the consignor in con- 
nection with the through cover from 
point of origin to destination. It may 
be found that such merchandise when 
placed in the warehouse has been in- 





Specials Injured 
in Train Wreck 


W. D. HUNTER LOSES RIGHT EYE 
4. J. Bates Also Badly Cut—Five Com 
pany Men Were On Way 
to Meeting 





William D. Hunter, of the West- 
chester, and Alexander J. Bates, of the 
New York Underwriters’ Agency, were 
injured in the wreck of the Empire 
State Express near Amsterdam on 
Tuesday and both are now in a hos- 
pital in that city. As a result of his 
injuries, Mr. Hunter has lost the sight 
cf his right eye. Mr. Bates was also 
badly cut about the head and face. 

William A. Quigley, of the New 
Iiampshire, was also badly injured. 
Leon Temple, of the North British & 
Mercantile, and William C. Howe, of 
the Great American, who were also on 
the train, escaped with only minor in- 
juries. 

These five men were on their way 
from Albany to attend a meeting of 
the executive committee of the Under- 
writers’ Association of New York State 
which was called in regard to an as- 
sistant secretary of the association not 
appointed yet. 

Messrs. Quigley, Howe and Temple 
were able to proceed to their homes 
and have resumed their duties. 


KENTNER BACK FROM SOUTH 

Fred W. Kentner, vice-president of 
the City of New York, has returned 
from the South. He visited Savannah, 
Atlanta, Jacksonville, Montgomery, 
Alabama and other cities. ‘Mr. Kent- 
ner says the ‘South is undergoing a 
period of great prosperity which is 
visible on every hand. 


ALLEGE SPRINKLER “MONOPOLY” 
A resolution that the attorney gen- 
eral of Massachusetts be instructed to 
investigate the charge of ‘monopoly 
in sprinkler insurance” has been intro- 
duced in the Massachusetts Senate. 


sured in the name of the consignee 
who has not legally received delivery 
under the original bill of sale F. O. B. 
the vessel, 

Under the circumstances it is de- 
sirable that delivery orders be  ob- 
tained at the earliest possible moment 
for sale of any remaining salvage “for 
account of the loss.” Such orders, it 
is advised, should be taken in the 
name of Woodrow & Lewis for all 
merchandise other than cereals and 
as to cereals, including flour, tapioca 
and malt, but not cocoa beans or 
canned goods, in the name of the 
Brooks Elevator Company. ‘Neither of 
these firms can remove any property 
from the warehouses unless delivery 
orders are obtained. Particular  in- 
quiry will be made as to whether there 
is any possible marine insurance cov- 
ering with reference to all mer- 
chandise. 








EDWARD HEER, Vice-Pres. & Secy. 
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Conservative -- Sound -- Progressive 
Statement January 1, 1918 
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OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


> tHE AUTOMOBILE—| 
INSURANCE COMPANY 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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WILLIAM H. 


TH 


FIRE INSURANCE AGENT 


E 
KENZEL CO. 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. I. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 

































NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


seeeeees 63,479.83 


sescwed $641,341.77 Assets ..........$357,318.58 
eee eee « 280,513.29 Reserve ......... 54,256.92 
asenese 300,000.00 Capital ......... 200,000.00 
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QPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 1870 
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More Discussion of 
Elevator Insurance 





LOSSES RUNNING THE SAME 





“Real Need is Fire Prevention,” Says 
Grain Dealers’ Mutual In- 
surance Companies 





The Eastern Underwriter has re- 
ceived from the Grain Dealers’ Mutual 
Fire Insurance Companies this state- 
ment relative to the grain insurance 
situation, which was discussed in last 
week’s issue of this paper: 

“Our losses this year are twenty- 
three per cent. less than last year to 























EXAMPLE OF PROPER CONSTRUC- 
TION 


date. In 1917 losses were below normal. 
It is not insurance, but fire prevention 
that is needed to conserve grain. The 
problem is one of conservation of food 
and not insurance. 

“Elevators too hazardous to insure 
are questionable as storage and jeop 
ardize food supplies.” 

The Millers’ Mutual Fire Insurance 
Association of Illinois, headquarters in 
Alton, Ill., which wired The Eastern 
Underwriter last week briefly about the 
grain insurance situation, amplifies its 
wire with the following comment: 


Situation in Central West 

“We have no knowledge of any short- 
age of insurance in the Central West 
on country elevator risks. We have 
been able to take care of all our cus 
tomers without any trouble whatever. 
£o far as we know all of the mutuals 
are in the same position. We do not 
believe there can be any shortage on 
this class of business. It may be pos- 
sible that there is a shortage or a dif- 
ficulty in securing insurance on line 
elevators in Canada. That class of 
business has been written at inade- 
quate rates, the loss ratio heavy and 
possibly there is a shortage there. We 
tried this insurance a little over a year 
ago, but found the rates inadequate, 
the experience bad, and so quit it. If 
they would pay adequate rates they 
could secure insurance. 

“The old fashioned wood terminals, 
large elevators with city locations have 
not been written by the mutual com- 
panies for several years past, because 
the loss ratio was very unfavorable on 
that class. There are not many more 
such elevators in the country, as we 
understand it, for many of them have 
burned and replaced by concrete con- 
struction. The concrete fire resistive 
houses of modern construction and 
equipment are acceptable risks as far 
as we know, for all companies and 
freely written. 

“The loss ratio on the regular coun- 
try elevators in our section of the 
country has been very fair, with no 


appreciable difference the past year 
from former years.” 

In a statement this last week George 
Hi. Nettleton, Chief Assistant Fire 
Marshal of Minnesota, stated that in 
1917 there were reported to his office 
nineteen fires in granaries with an ag- 
gregate damage to buildings and 
contents amounting to $27,481. The 
insurance carried on this property 
amounted to only $13,257, or $14,224 
less than the amount of fire loss. The 
vaiue of building and contents of these 
granaries was $22,353 more than they 
were insured for. 

Elevator Hazards Pointed Out 

In a report on the Dow’s Grain 
Stores explosion and fire (Brooklyn) 
the New York Board of Fire Under- 
writers summed up the elevator hazard 
as follows: 

“A grain elevator should have the 
bins and other portions made entirely 
of masonry or other approved incom- 
bustible material. All bins should be 
covered at top and ventilated. Bleva- 
tors having high bins made of ordinary 
wooden cribbing are highly inflam- 
mable and difficult to equip with ade- 
quate fire protection for use of private 
er public fire departments. Automatic 
sprinklers, and a stand pipe system for 
public fire department use may be fair- 
ly effective if they are not deranged 
by dust explosions. Most wooden ele- 
vators are of excessive height and area, 
and have no fire walls to give the fire 
cepartment an opportunity to fight a 
fire from any location above the bins.” 

The new elevators, particularly in 
the Middle West, are constructed of 
incombustible material. There is plenty 
of masonry and steel tanks. A picture 
of a country elevator, properly con- 
structed, is printed in this article. 


BALTIMORE WILDCATS QUIT 
German Commercial and Lumber & 
Trades to Be Wound Up by 
Department 
After a hearing conducted by Com- 
missioner Shehan of the Maryland in- 
surance department on March 27, the 
German Commercial Mutual Fire and 
the Lumber & Trades Mutual Fire of 
Laltimore, were ordered to cease busi- 
ness forthwith and wind up their af- 
fairs. Kent J. Kernan, as secretary- 
treasurer, has been in charge of the 
two concerns latterly, and until a re- 
eont date, R. W. Tweeddale who pro- 
nioted their organization, was presi- 
dent. Mr. Tweeddale’s official connec- 
tion with the two “wildcats,” it is un- 
cerstood, was terminated some time 
ago, says the “Baltimore Underwriter.” 


NEW YORK STATE DEPARTMENT 
HUMBOLDT FIRE OF PA. 


CAPITAL FIRE OF N. H. 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 
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SCHAEFER & SHEVLIN 


103-5 William Street 


GENERAL AGENTS 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


Phone: John 2312 








HENRY E. OTTO & CO., Inc. 


Insurance Brokers — Average Adjusters 
Marine and War Risk a Specialty 


105 WILLIAM STREET, 


John 5109-5037-2171 NEW YORK 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE | 80 MAIDEN LANE 
NEWARK NEW YORK 
Phone Market 6536 1] FIRST Phone John 4560 














The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 


AGENCIES 


5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill. 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Jtica Fire Alarm Tetlegragh Co., 
Utica, N. Y. 
Northern Electric Company Limited, 
ontreal, Canada. 
General Fire Appliances Co., Ltd., 
ohannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. §. EAL Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 














307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 














PENNSYLVANIA 


rm TLR OS St Poe Pe 


~ NEW JERSEY 








open CLARENCE A. KROUSE & CO. | ae aan 
LOCAL AND GENERAL AGENTS 
ALL LINES | 325 WALNUT STREET PHILADELPHIA, PA. | ALL LINES 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
= FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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Early History of 


Home Insurance Co. 





NOW SIXTY-FIVE YEARS OLD 





Its Experience in the Confiagrations— 
its Greatest Growth Under Presi- 
dent Snow 





The Home Insurance Company is 
sixty-five years old. It sailed over 
scme very white-capped waters before 
it reached the sea of prosperity. Many 
of the other companies organized at 
about the same time were shipwrecked 
uS the tides ebbed and fiowed, but from 
the start the Home had a good under- 
writing skipper and crew. When the 
Home made its first report there were 
63 companies in the City of New York. 
Fifty years later forty-six of these com- 
ponies had vanished, This seems a 
fitting time to discuss the earlier days. 

Business Local at the Start 

When the Home began business of 
insurance was largely local. There 
were a few companies outside of New 
york; a couple in Hartford, several in 
Philadelphia, and a few small com- 
panies in different parts of the country 
doing business through agencies. 

There was a good deal of caution 
among financiers about fire insurance 
ventures about the time the Home was 
organized. Even the Comptroller of 
the State, in his annual report the 
year before the organization of the 
Home, had warned mutual companies 
that they should not go outside the 
bounds of their own county, or at 
most, the adjoining one, and advised 
that it was unwise for any stock com- 
pany to do business outside of its own 
State. 

For the first two years of the Home 
the advice of the Comptroller seemed 
wise. Losses were so large as to nec 
ecsitate the passing of the dividend in 
January, 1855, and the disagreement 
between the officers was so great that 
they separated and the first president 
of the company retired and returned 
to Hartford, leaving the enterprise in 
the hands of New Yorkers, who re- 
crganized the business. 


Became a Million Dollar Company 


In 1858 they thought it wise to in- 
crease the capital, and did so by 
$100,000. Despite the panic of 1857 the 
Company had increased its capital to 
$1,000,000 by the year 1859. 

Along came the Civil War and cut 
the premium volume one-third, greatly 
reducing the number of agencies and 
retiring the Company for the time be- 
ing from a large territory where it had 
done a reasonably profitable business. 

In 1864, however, the management 
decided again to increase the capital, 
doubling it by a subscription of $1,- 
060,000, sc that its capital of $2,000,000 
made it the largest of any of the fire 
companies. 


First Great Loss 

The first great loss sustained by the 
Home was in the Portland conflagra- 
tion where its share of loss was $100,- 
000. At Glens Falls and Vicksburg in 
1866 $150,000 more loss was chalked up. 

The great Chicago fire cost the Home 
$3,000,000, and an assessment of sixty 
per cent. was made on the stockhold- 
ers. The loss was adjusted without a 
single case of litigation, without bor- 
rowing a dollar or calling a mortgage. 
By the next July the Compazy had 
resumed the payment of dividends. 

The Home’s loss in the Boston con- 
flagration was $750,000. After the Bos- 
ton fire the Home passed two dividends. 
In its entire career the Company only 
passed four dividends. 

The Company’s growth in recent 
years, particularly since E. G. Snow 
became president, has been phenome- 
nal. Mr. Snow is everywhere recog- 
nized as a master underwriter and one 
who plays the game square. He is also 
largely responsible for the popularity 
of the Home. In him agents feel that 
they have a personal friend. On Janu- 
ary 1, 1918, the Home had cash assets 
of $44,048,651; surplus regarding policy- 
holders of $19,001,250. Its capital is 
$6,000,000. 


BAIL BOND FORFEITED 
Morris Lefkowitz, Charged With Arson 
in Paterson, N. J., Eludes 
Authorities 
Morris Lefkowitz, president and prin 
cipal stockholder of the Fairfield Silk 
Company of Paterson, N. J., was tried 
before Judge Watson for arson and 
March 19 was found guilty by the jury. 
He was to be sentenced March 28 but 
failed to appear and his bond was de- 
clared forfeited. It appears that he, 
subsequent to his conviction, trans- 
ferred his property interests to his 
sister, Lena Lefkowitz, and fled from 

the county. 

The building in which this company 
operated was owned by Rose Lefko- 
witz, his wife, and the loss on the build- 
ing was paid prior to the trial of Lef- 
kowitz. 

The Fairfield Silk Company carried 
$16,000 insurance on machinery and 
stock. There appears to be a strong 
probability that the act of the president 
in setting this fire and his conviction 
therefor may have invalidated the in- 
surance on the stock and fixtures. Rose 
Lefkowitz, his wife, testified at the 
trial that she was now the principal 
sieckhokder and secretary of the cor- 
roration. She claimed that she owned 
125 of the 150 shares of stock. How- 
ever, the incorporation papers show 
that the company was incorporated 
vith but 76 shares of stock. 

Local officers are making every ef- 
fort to locate and apprehend Lefkowitz 
and return him to Passaic County for 
sentence. 
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| * AS an asset to any agency, by every test that counts, the 
NATIONAL UNION is unquestionably a company whose repre- 
sentation good agents should seek. Extending always a full 
| Measure of co-operation, its facilities and service have given it 
| a conspicuous place in 5000 offices throughout the United States. 
To experienced and properly qualified agents the NATIONAL 
UNION can prove its worth in numerous ways. Are you willing 
‘to. be convinced of facts already proven to others who have 
gained satisfaction and profit in a pleasant business relationship? 
"Shall we send a Special Agent to discuss the subject with you? | 

















“OPPORTUNITY IS KNOCKING” 
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Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 





























ing was vague and indistinct. 
slowly opened to its significance. 


institutions. 





This Space Contributed By 
Liverpool & London & Globe Ins. Co. 


One Hundred and Forty-Two Years of Labor and Struggle 


HE American people fought their first battles for liberty and the rights of self-govern- 
ment one hundred and forty-two years ago. 


At that time and for many years thereafter, their realization of their 
national aspirations and of the goal toward which they were really striv- 
But step by step they struggled onward 
and upward toward a light which grew clearer as their eyes and minds 


Today, as a result of their struggles 


and their sacrifices, we possess and enjoy our priceless American 


The immediate need is the investment of our money in 


LIBERTY BONDS 


These institutions must be preserved. The structure so laboriously 
reared in these one hundred and forty-two years will be utterly destroyed 
if we do not spring to its defense with every atom of our energy and 
determination. This is not a situation which may be trifled with, or 
evaded, or put off. It is one which must be met now—today—no matter 
what sacrifices it may entail, or what the cost may be. 


LIBERTY LOAN COMMITTEE 
Second Federal Reserve District 
120 Broadway, New York City 
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Foreign Manager’s 
Idea _of Sprinklers 


WATER DAMAGE NOT FIRE LOSS 





Dees Not Believe Any Reduction in 
Rate Is Warranted—Is Only 
Granted Here 





Commenting on a sprinkler equip- 
ment article which appeared in The 
Eastern Underwriter of March 22, a 
foreign company manager now in New 
York states that he does not believe 
auy reduction in rate at all should be 
granted for sprinkler equipment. 

“On the contrary,” he said, “while 
sprinkler equipment no doubt tends to 
stop a fire from spreading, my ob- 
servation has‘ been that the bulk of 
the losses on stock in the United 
States are from water damage result- 
ing from sprinkler equipment opera- 
tion.” 

According to his view, the conflagra- 
tion hazard here is over-emphasized 
and undue importance placed on fire 
stopping apparatus. In Europe, where 
the congestion is much greater, the 
conflagration hazard does not begin to 
play the part in fire underwriting that 
it does in the United States is his 
view. 

“It is true that most of our buildings 
are of brick or stone construction,” he 
said, “but on the other hand there are 
very few automatic sprinklered risks. 
We depend more on the human equa- 
tion to detect the fire and extinguish 
it intelligently. Also, we have had 
fewer large conflagrations in propor- 
tion to territory and population. 

“This may be due to a number of 
reasons. In many European countries, 
a tenant through whose negligence a 
fire damages property of a neighbor, is 
held liable by law for the loss thereto. 
This materially reduces the moral haz- 
ard. Another point of great import- 
ance is the fact that there are prac- 
tically no frame factories and watch- 
men are used quite freely. 

“It is my belief that damage done 
by water should not be covered in the 
fire insurance policy, particularly in 
respect to factories. I believe it should 
be an independent branch of the busi- 
ress for which a separate rate should 
be charged. As Mr. Hoagland said in 
the article in your paper, factory own- 
ers are apt to install an automatic 
sprinkler equipment and then lose all 
interest in its maintenance and in 
cther fire prevention measures.” 





How Auto Hazard Grows 
The death rate from automobile acci- 
dents in 1915 was 2.3 per hundred thou- 
sand; in 1916, 7.4 per hundred thousand. 
Increase in death rate for 1916 over 
1915, 37 per cent. 


~ Bill Aimed at Motor Thieves 


(Continued from page 1) 








the registration book or index such 
change in ownership. 

The vendee may operate such motor 
vehicle under the registration certifi- 
cate issued to the vendor for a period 
of ten days from the date endorsed 
thereon by the vendor. At the expira 
ticn of said period of ten days, the said 
registration shall be suspended and the 
operation of such motor vehicle there- 
under is prohibited. It shall be unlaw- 
ful for any person to deliver or offer 
te deliver or to accept or offer to ac- 
cept a transfer of any motor vehicle 
unless there be produced and delivered 
to the vendee the certificate of regis- 
tration issued for such vehicle endorsed 
as hereinbefore required. A _ violation 
cf this provision shall be a misde- 
meanor punishable by a fine not ex- 
ceeding one hundred dollars or by 
imprisonment not exceeding sixty days 
or by both, in the discretion of the 
court. 

Section 2. 
immediately. 


a 


Note: Words in black face type new matter. 


This act shall take effect 


WHILDEN WITH BEST 





Former President of New Jersey to 
Handle Special Insurance Prob- 
lems for Clients 


William G. Whilden, formerly presi- 
dent of the New Jersey Fire, and also 
a member of the brokerage concern of 
Whilden & Hancock, has gone with the 
Alfred M. Best Co. Mr. Whilden has 
spent his entire career in the insurance 
business and is a valuable acquisition to 
the Best company. In discussing the 
rew appointment “Best’s Insurance 
News” says: 

We take pleasure in announcing that 
Mr. William G. Whilden has become 
associated with this company as man- 
ager of its special service department, 
which deals with the insurance prob- 
lems of business concerns which em- 
ploy us to assist in their effort to make 
their insurance as safe and as free as 
possible from technical or legal errors. 

Our readers are aware that we do 
not place insurance as brokers; we 
Fave never done so during the twenty 
years of our business activity, and do 
not contemplate any departure from 
this- long established plan of procedure. 
We do, however, for a fee based upon 
the amount of work involved, review 
the entire insurance situation of those 
of our clients who desire this service, 
and to this end maintain an organiza- 
tion thoroughly schooled in the tech- 
nique of insurance in all of its 
branches. All legal questions are 
passed upon by Mr. William Otis Bad- 
ger, Jr., our general counsel, who has 
long specialized in insurance law. 

Mr. Whilden’s underwriting experi 
ence, covering a period of nearly thirty 
years—during which time he has dis- 
charged with fidelity and ability the 
duties of many positions of trust and 
responsibility—peculiarly fits him for 
the new work which he is undertaking 
for us. 





G. W. SMITH’S NEW POSITION 

Geo. W. Smith, for eight years con- 
nected with the agency department of 
J. S. Frelinghuysen, has been appointed 
special agent for the James J. Boland 
Company, of Scranton, Pa., for Eastern 
New York and the entire State of New 
Jersey for the New York National In- 
surance Company, Columbian National 
Fire Insurance Company and Montana 
Fire Insurance Company, with head- 
quarters at 68 William Street, New 
York City. 

DECORATE L. & L. MEN 

Five of the members of the staff 
cof the London & Lancashire have been 
decorated for conspicuous service ac- 
cording to advises received from Lon- 
don. They are ‘Second Lieutenant W. 
(. Cambray, Lieutenant H. C. Fisher, 
Private F. N. Greene, Lance Corporal 
K. C. Gunson and Private T. G. Wil- 
liams. 





Insure Liberty! 


= Buy Liberty Bonds 


“The Leading Fire Insurance Company of America"’ 
ETNA INSURANCE COMPANY, HARTFORD, CONN. 
\ WM. B. CLARK, President 




















Great American 
Insurance Companp 


New Pork 


INCORPORATED ~ 1672 


STATEMENT JANUARY 1,1017 


CAPITAL 


$2,000,000 


RESERVE FOR ALi. OTHER LIABILITIES 


10,954,055 


NET SURPLUS 


10,759,422 
23.7 13.477 
HOME OFFICE No. 1 LIBERTY ST. 
NEW YORK CITY 


CHARLES G. SMITH 
PRESIDENT 


EDWIN M. CRAGIN 
SECRETARY 





JESSE E. WHITE 
VICE PRESIDENT 
ALEXANDER R. PHILLIPS 
ASST. SECRETARY 


THE LEADING FIRE COMPANY 
OF THE WORLD 






























London »° Lancashire 
Sire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 














Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
errs eer rs y ... -$1,250,000.00 
Net Surplus .......cccccccccccc cc chaphhOybamene 
SURPLUS TO POLICYHOLDERS. . .$3,699,322.25 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 





























FRED. S. JAMES 





GEO. W. BLOSSOM WM. A. BLODGETT 


FRED S. JAMES & CO. 


United States Managers 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


EAGLE & BRITISH DOMINIONS 
of London, England 


123 WILLIAM STREET 


c. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


INS. CO. Ltd. 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 











18 


THE EASTERN 


UNDERWRITER 


April 12, 1918 





New Mortagee Clause 
Goes to Phillips 


IN PREPARATION FOR A YEAR 





Fair Contribution Provision—Subroga- 
tion Feature—Protection of 
All Interests 





A new mortgagee clause, which has 
been prepared by various important 
company and rating organizations, has 
been submitted to the New York In- 
surance Department for approval. In 
discussing this clause and also the en- 
tire question of the interest of a mort- 
guge under a policy of fire insurance, 
W. N. Bament, general adjuster of the 
Home, recently said in a talk before 
the Fire Insurance Society of Phila- 
delphia: 

“A new mortgagee clause is now be 
ing considered by various underwriting 
crganizations and no doubt will soon 
ve promulgated for use in States where 
the present standard form is not re- 
quired by law. It contains a fair con- 
tribution provision, and expressly stipu- 
lates that the insurer shall be subro- 
gated to the extent of any excess sum 
for loss or damage over and above the 
amount of its liability to the mortgagor 
or owner, thereby covering the point 
raised by the New Jersey Court in the 
iagara case (supra). 

What Absence of Agreement Means 

“In the absence of an agreement, ex- 
p:ess or implied, or of a clause in the 
policy making the loss payable to the 
mortgagee, or of an assignment to the 
mortgagee, the mortgagee has no in- 
terest in a policy taken out by the 
mortgagor upon his own interest, and 
conversely a mortgagor has no interest 
in the proceeds of a policy taken out in 
the name of the mortgagee for the pur- 
pose of protecting his interests only. 

“Where a policy is made payable to 
a mortgagee ‘as his interest may appear,’ 
there is a conflict of authority as to 
whether the mortgagee is entitled to 
the proceeds arising from the destruc- 
tion of property included jn the policy, 
but not covered by the mortgage. 
Ccoley’s Briefs, 3699-3700. 

“In Massachusetts, Minnesota, Mis 
sissippi and North Carolina, by statute, 
if by an agreement with the insured or 
hy the terms of a policy taken out by a 
mortgagor, the whole or any part of 
the loss is to be paid to mortgagees, 
:the' company may pay the mortgagees 
in the order of their priority of claim 
and that payment shall be, to the ex- 
itent thereof, payment and satisfaction 
jot the liability of the company. In 
Maine, by statute, the mortgagee. of 
freal estate has a lien upon any policy 
ol insurance against loss by fire pro 
‘cured thereon by the mortgagor, to take 
feffect, if the loss has not been paid, 
fatter filing of a written notice with the 
‘company. ‘Cooley’s Briefs, 3703-3704. 

“A senior mortgagee whose mortgage 
provides for insurance has no lien on 
the proceeds of a policy which by the 
terms of the policy is made payable to 
a junior mortgagee, except to the ex- 
tent of the excess, if any. .Dunlop vs. 
Avery, 89, N. Y. 592. 

“If a mortgagor complies with the 
mortgage agreement and takes out in- 
surance for the benefit of the mort- 
pagee and the insurance company be- 
comes insolvent, the mortgagee has no 
lien against insurance taken out by the 
mortgagor to protect his own interest. 
Nordyke & Marmon Co. vs. Gery, 112, 
Ind. 535, 13 N. E. 683, 2 Am. St. Rep. 
219. 

“Loss Payable” 

_ “The interest of a mortgagee under 
ithe mortgagee clause. or ‘loss payable’ 
‘¢lause takes precedence over that of 
an assignee or trustee in bankruptcy, 
an assignee of claim or ‘an attaching 

reditor, The equitable interest, gained, 
by an assignment of a policy as col- 
lateral security Will’ prevail over the 
claim of an unsecured creditor gar- 
n'isheeing the company. Wakefield vs. 
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Martin, 3 Mass. 558. The lien of a 
mortgagee who has been promised in- 
surance, is superior to that of an as- 
signee of the policy after loss, who 
takes with knowledge of the equity of 
the mortgagee (Nichols vs. Baxter, 5, 
R. I. 491) or whose assignment is sup- 
ported only by a precedent debt. An 
assignee of a mortgage containing a 
covenant to insure was held entitled to 
priority as to a policy taken out by 
the mortgagor, over an assignee in in- 
solvency of the mortgagee. Branch vs. 
Milford Sav. Bk., 51 Kan. App. 246, 47 
Pac. 555. The right of an attaching 
creditor has also been held subordinate 


to this lien; Providence County Bank 
vs. Benson, 24 Pick (Mass.) 204. But 
where the claim under the policy has 
been assigned after a loss to an in- 
nocent purchaser for value, it has been 
held that his equity was superior to 
that of the mortgagee. Swearingen vs. 
Hartford Fire Ins. Co., 56 S. C. 355, 34 
S. E. 449. The lien of an assignee of 
a Mortgage, who has been promised 
insurance by his assignor, is enforce- 
able as to insurance taken out by his 
assignor after the purchase by such 
assignor of the mortgaged property. 
Hyde vs. Hartford Fire Ins. Co. (Neb.) 
97 N. W. 629. Cooley’s Briefs, 3706. 





‘MANAGERS 


Merchant Marine House 





AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 





WADE ROBINSON & CO., inc. 


South William and Beaver Streets» 
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Bar Policies and 
Records in German 





FIRE FORMS WILL BE AFFECTED 





Wisconsin Commissioner Tells Why He 
Makes this Decision—Federal 
Land Bank Complained 


Insurance Commissioner Cleary of 
Wisconsin has promulgated an order 
foibidding the use of the foreign lan- 
guages in fire insurance policies and in 
keeping the records of fire insurance 
companies in Wisconsin. The order, 
however, allows all fire insurance com- 
penies using policies written in the 
German or other foreign languages to 
use up the old policies on hand. The 
order, requiring the use of the English 
language in future fire insurance pol- 


icies and in the keeping of the records 
ef fire insurance in English comes as 
a result of numerous applications from 
mmany sections of the State where fire 
insurance policies are used as collat- 
eral security. The order does not apply 
to fraternal insurance companies, but 
is limited strictly to the fire insurance 
ciass. It applies, however, with equal 
force to all fire insurance companies 
using any foreign language in their 
policies. 


The Complainants 


One of the complaints asking for the 
use of the English language in fire in- 
surance policies came from Westley 
Styles, of the Federal Land Bank of 
St. Paul. 

“We are having considerable diffi- 
culty with mutual insurance companies 
who issue their policies in foreign lan 
guages,” stated Mr. Styles in a letter 
to Mr. Cleary. “Since these insurance 
policies are public contracts and fall 
intc our hands as part of the security 
fer mortgage loans issued under the 
Federal Farm Loan Act, it is very nec 


guage of the nation. Our Board is 
considering a resolution in regard to 
these policies which will prevent the 
acceptance of any foreign language pol- 
ices from this time on. It is high time 
that foreigners coming to this country 
adopt as rapidly as possible the use 
of the language of the American people, 
and a law should be ‘passed in every 
State forbidding the issuance of con- 
tracts of public character in other than 
the language of the nation.” 


Didn’t Want to Insure Enemy of Kaiser 

Another letter came from Washing- 
ton County. A man complains that 
a certain fire insurance company in 
ene county of this State has by-laws 
forbidding the company from accepting 
fire insurance from any person who is 
rot German. The matter came out in 
a recent court proceeding. The con- 
stitutional by-laws of the fire insurance 
ec »mpany are written in German. 

“This constitution is in German lan- 
guage and the company adheres very 
closely to the rule of writing no one 
who is not a German,” says the letter. 
“The court as well as all the attorneys 
in the case were somewhat shocked 
that an institution doing business in 
this country should have in its govern- 
ing articles a provision so clearly an- 
tugonistic to the spirit of American 
inetitutions. I thought it a proper case 
te bring to your attention. It might 
be of further interest to you to know 
that this secretary of said insurance 
company wrote a letter to one of its 
agents, which letter was also intro- 
duced in evidence in which he instruct- 
ed the said agent that a certain policy 
should not by rights be transferred te 
ihe new owner of the property, ‘be- 
cause the new owner. was not a German 
and because he was a strong enemy of 
the German Kaiser and consequently 
an enemy of ours.’” 
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Necessity of Full 
Insurance Protection 


COMMENTS ON CO INSURANCE 





Tips to Men Loanring Money on Mort- 
gages of Tremedous Increase 
in Values 


There never was a time in the his- 
tory of the country when it was so 
necessary for business men generally, 
end for bankers and others who are 
lcaning money on mortgages particu- 
lerly, to understand clearly the opera- 
tion of the co-insurance clause, which 
is a part of nearly all fire insurance 
policies. 

The reason for this is the tremendous 
increase in the value of all building 
and raw materials, machinery, stock 
and general commouities since 1914. 
Roughly approximated and averaged it 


$20,000 $40,000 


pif i | 


TABLE I: 
EXAMPLES OF 80% CO-INSURANCE 
CLAUSE 


Three Years Ago— 
Value of building and contents..$50,000 


Ineurance Carried .......ccccccees 40,000 

lS 3 2 eee 10,000 

Paid by insurance company...... $10,000 
Now— 


Value of building and contents. .$75,000 


Assured should carry 80% of 
CHER TE  ntidncesciinesniccccbsnnne 60,000 
*ENSUTANCE CBPTICD ...cccccccsccecs 45,000* 
a ee eee ee 10,000 


Paid by insurance company—75% 





ge Ne $ 7,500 
Assured must bear 
Gs MW Snvacadunsetouhsekivccuied 2,500 


"Insurance carried is only of what as 
sured should carry to comply with the _ re- 
quirements of the 80% clause. 

TABLE II: 
EXAMPLES OF 80% ©O-INSURANCE 
CLAUSE 
Three Years Ago— 
Value of building and contents.$100,000 


Insurance Cafried ......cccceseee 80,000 

ee ee ee 40,000 

Paid by insurance company..... $40,000 
ow— 


Value of building and contents.$200,000 
Assured should carry 80% of 
WE. HP icscucdeess pate . 160,000 
"Insurance carried .. 80,000* 
Sie Ge Tiicsansssdeskesviesases 40,000 
Paid by insurance company— 
SUF CE WRIDE, OF scicccccseccees 






$20,000 


$60,000 $80,000 $100,000 $120,000 $140,000 %160,000 #%80,000 $200,000 
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Luildings doubled. Jones, in compli- — 
Su pelle, ieevenees Sas aclinaney. te Just say: 
: : — “Insurance 
Man”— 
} the open sesame 
: to every courtesy 
1 within our power. 
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ASSURED MUST BEAR 50% OF LOSS BECAUSE - 
INSURANCE CARRIED 1S ONLY 5O% OF WHAT 

SHOULD BE CARRIED TO COMPLY WITH 8O% 

CO-INSURANCE CLAUSE 








wuld seem that since the beginning of 
the war such increase in values has 
amounted to at least 100 per cent., and 
this fact has led the General Fire Ex- 
tinguisher Co., of Providence, R. L., to 
niake the following observations: In 
some industries the advance is a great 
deal more than this and in only a few 
is it less. In addition, increased labor 
costs and the labor shortage are im- 
portant factors in any consideration of 
building operations. 

A great many business men object 
tv the co-insurance clause because they 
tLink that it means that the insurance 
company will pay only a certain pro- 
portion of any given loss. This is, of 
course, a mistaken idea. The clause 
has no effect whatever upon the ad- 
justment of losses, if the clause is 
lived up to by the assured. It is only 
When the assured does not maintain 
the agreed amount of insurance in pro- 
portion to value that the clause is 
operative. 

All business men should, if they have 
not already done so, ascertain accu- 
rately the present value of the property 
they wish to have insured, and then 
take steps to have their insurance 
amount to the agreed percentage (usu- 
ally 80 per cent.) of such value. If this 
is done, the insured will be entitled to 
ecllect any losses he may have, just 
at if the clause was not attached to the 
pelicy. 

The most usual co-insurance clause 
is based on the assured agreeing to 
carry 80 per cent. of the value of his 
property and the following three ex- 
amples, worked Out on the basis of 
varying increases in value and varying 
loeses, will; we think, illustrate clearly 
the operation of the clause: 


Assured must bear 50% of the 
oss, or .. bid ivena bide oie ee $20,000 
*Insurance carried is only 50% of what as 
sured should carry to comply with the re 
quirements of the 80% clause. 
TABLE III: 
EXAMPLES OF 80% OO-INSURANCE 
CLAUSE 
Three Years Ago— 
Value of building and contents $500,000 
Insurance carried 400,000 
oS eee 50,000 
Paid by insurance company... 
Now— 
Value of bldg. and contents.$1,500,000 
Assured should carry 80% of 
value, or 


$50,000 


1,200,000 
800,000" 
50,000 








Vaid by insurance company 
66 2/3% of value, or....,..... 
Assured must bear 33 1/3% of 
the loss, or..... renee 16,667 


$33,333 


“Insurance carried is only 66 2/3% of what 
assured should carry to comply with the re 
quirements of the 80% clause. 

Co-insurance Principle Fair 


That the coinsurance principle is 
essentially a fair one is demonstrated 
by the following example of what might 
h.ppen if some such clause were not 
in effect: 

Jones and Brown are owners of ad- 
jacent buildings. Three years ago these 
buildings were worth $50,000 each. At 
that time both Jones and Brown in- 
sured their buildings for 80 per cent. 
of their value, or $40,000 on each build- 
ing. Each paid an annual insurance 
premium of $400. 


Three years passed. Values in both 





G.rect proportion to his increased val- 
ues. His building having increased in 
value to $100,000 he accordingly carried 
$80,000 insurance and his annual pre 
rium was consequently $800. 

Brown's property increased in value 
in the same proportion. But Brown 
cisregarded the co-insurance principle 
ena on his $100,000 of value carried 
only $40,000 insurance. His annual 
premium at the same old rate was still 
$400 per year. 

A fire occurs and damages each build 
ing to the extent of $30,000. 

Without the application of the co- 
insurance principle Jones and Browh 
would each receive $30,000 from the 
insurance companies. Brown would re- 
ceive just as much as Jones, although 
the latter had been paying to the in- 
surance companies $800 a year for his 
protection, while Brown had been pay 
ing only $400 a year. 

Obviously, any such adjustment as 
this would seriously mulct Jones to pay 
Brown’s losses. Since the insurance 
cempanies must obtain premiums suf- 
ficient on the average to pay losses, 
expenses and a profit, they must devise 
some method, either of rate making or 
adjustment of losses, to guard against 
such flagrant injustice to policyholders 
as would have been present in the case 
{ Jones and Brown. 

Logic of Clause 
The co-insurance clause, or reduced 
(Continued on page 20) 
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Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec'y & Mgr. 
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ASSURANCE CO. 
OF TORONTO, CANADA 
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and Tornado Insurance 
UNITED STATES BRANCH 
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POOR. acvncssedsecensricesetedes $4,194,579.34 
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Total Losses Paid in United 
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W. B. MEIKLE, President 
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Central Scheme to 


Settle Lloyd’s Claims 


FORTY SYNDICATES COME IN 
Only One Claim Department—Do Away 
With Old Scheme of 
Initialing 





London, April 1.—-For some time past 
the question of setting up some cen- 
tral scheme to facilitate the settlement 
ef claims has been before Lloyd’s un- 
derwriters, and it is now understood 
that arrangements have been made 
which will shortly be put into practice 
to carry out this idea. The control of 
the department, which will be installed 
at 63, Cornhill, is to be under Mr. A. 
Cc. Gordon, from the Alliance Assur 
ence Company, and about forty syndi 
cates have so far signified their sup 
port. 

Complaint has frequently been made 
regarding the delay experienced in col- 
lecting claims on policies where the 
number of syndicates is considerable, 
there being, mostly, less inclination to 
follow a lead in claim settling than in 
underwriting and for obvious reasons. 
As regards the underwriters support- 
ing this scheme, there will now, of 
course, only be one claims department 
to pass, and the consequent saving of 
time and labor will be considerable. 

Uniformity 

This centralizing principle has now 
enveloped policy signing, returns of 
premium, additional premiums, and 
claims, so that there appears to be no 
way in which it can be further ex- 
tended. From all accounts, the idea 
bas ‘worked extremely well, and cer- 
tainly, as regards the policy signing, 
the appearance of the documents is 
sued has benefited greatly. The old 
eystem, ‘by which each syndicate ap- 
pended its own initial, led to the per- 
petration of some terrible jumblings, 
each signing clerk sticking his stamp 
and initial wherever fancy dictated, 
with the result that it took some time 
to check off the signatures and amounts 
written. The new style is a model of 
neatness. 


LOWNDES & DUNAHUE APPOINTED 





Made General Agents of Automobile 
Departments of Georgia Casualty 
and Niagara Fire 





Lowndes & Dunahue, Inc., of Balti- 
more and Philadelphia, have opened an 
office at 95 William St., New York, and 
at 76 Montgomery St., Jersey City. 
Lowndes & Dunahue, Inc., are general 
agents of the automobile departments 
of the Georgia Casualty and the Niagara 
Fire. The territory covered by Lowndes 
& Dunahue, Inc., for these two com 
panies includes New Jersey, Pennsyl- 
vania, Delaware, Maryland, West Vir- 
rinia and the District of Columbia. 





TO MOVE MARINE DEPARTMENT 
The marine department of the Roy- 
al, now at 84 William Street, New 
York, has taken over the lease of the 
Fidelity & Deposit on the floor below 
and will remove to that location when 
the burglary department of the Fidel- 
iiy & Deposit is transferred to new 
quarters in 80 Maiden Lane. 





MARINE CLUBHOUSE 

The Marine Insurance Club of New 
York is to have a clubhouse, probably 
at No. 81-3 Beaver Street. William M. 
Young is chairman of a building com- 
mittee. At the monthly meeting of the 
club today, Henry H. Little, counsel 
for the U. S. Shipping Board, will speak 
on “Shipping Board Risks.” 


Jiappens, 


Benj. Rush On 


American Facilities 





LOCAL MARKET SUFFICIENT 





Niarine Underwriters Do Not Know. 
ingly Write any Classes at a 
Loss and Charge Others 





Benjamin Rush, 
Insurance Company of North America, 
replies as follows to a request by The 
Iastern Underwriter for his views on 
an article headed “Fostering American 
Marine Facilities,” which appeared in 
u recent issue of this paper: 

“Replying to your letter of the 4th. 
| have read with interest the article 
on ‘Fostering American Marine Facil 
ities,’ and agree with it in the main. 

“I think there are at present abun 
dant facilities in the United States to 
take care of the marine insurance 
business of the United States. 

“Regarding the paragraph where you 
sas that many classes of business are 
written at too low a rate, and the good 
classes are charged a high rate to 
make up for the unprofitable classes, 
[ think you are in error. 

“At least as far as marine under- 
writers are concerned, they never in 
my experience write business at a loss, 
if they know about it. 

“It is impossible to fix minimum or 
maximum rates for anything, for the 
reason that there are always two ends 
{oO a marine transaction, one in this 
country and the other in some other 
country, and if you disregard the com 
petition of the foreign market, it is 
a.ways possible, and in fact it usually 
that if the shipper in this 
country is dissatisfied with the rate 
here, he merely instructs his consignee 
abroad to effect the insurance—hence 
the great scarcity of tariffs in the 
marine business.” 


president of the 


Necessity of Full 


Sprinkler Protection 
(Continued from page 19) 

rate clause, as it is sometimes called, 
is the method the insurance companies 
lave adopted to overcome this diffi- 
culty. The operation of that clause in 
the case of Jones and Brown would 
have given to Brown $15,000 and to 
Jones $30,000. 

For the insurance companies to make 
au rate on all properties without taking 
into consideration the percentage otf 
value that is to be insured would be 
something like making an arbitrary tax 
rate and leaving the determination of 
tle valuations on which it was to be 





EASTERN MARINE UNDERWRITERS, Inc. 


GEORGE A. EVALENKO, President 
C. RUSSELL EBERT, Secretary 


MANAGERS 
OF THE 


MARINE DEPARTMENT 


OF THE 


EQUITABLE UNDERWRITERS 
OF 
NEW YORK 


FOR WHICH WE ARE NOW PREPARED TO BIND ALL 
LINES OF MARINE AND WAR, ON CARGO AND HULL 
INSURANCE AT OUR TEMPORARY OFFICE 


50 Broad Street, New York City—Suite 620 
TELEPHONE 263-24 BROAD 








American Equitable 
Plans Complete 


$400,000 CAPITAL; $600,000 SURPLUS 








R. A. Corroon President—Robert Van 
Iderstine Manager of Fire Re- 
Insurance ‘Department 





The American Equitable Assr. Co., N. 
Y., has been formed with $400,000 capital 
and $600,000 surplus. It will do a fire 
re-insurance business, through the In- 
ternational Fire & Marine Agency Cor- 
poration, of which Robert Van Ider- 
stine, of 3 South William Street, is 
president. He will manage the fire re- 
insurance department. 

The American Equitable Assurance 
will do a direct marine insurance busi- 
ness. The managers of the marine de- 
partment will be the Eastern Marine 
Underwriters, Inc. 

R. A. Corroon is president of the Am- 
erican Equitable Assurance Co., Mr. 
Van Iderstine is vice-president. ‘T. A. 
luffey is secretary. George A. Eval- 
enko is one of the directors. 
assess d up to the’ individual property 
owners. 

The coinsurance clause has no ef- 
fect whatever on the adjustment of any 
less where the amount of insurance 
cerried equa's or exceeds 80 per cent. 
of the present value of the property in 
sured. The clause has no effect when 
the amount of the loss sustained equals 
or exceeds 80 per cent. of the value of 
the property insured. 

In other words, the 80 per cent. 
ciause operates after a fire only when 
the amount of loss and the amount of 
insurance carried are less than the 
agreed percentage of co-insurance, 
which agreed percentage is a consider- 
able factor in the rate which the as- 
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MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 


Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 








CABLE ADDRESS: MACOMB, N. Y. 





TELEPHONE BROAD 631 


sured pays. The importance of the 
clause becomes more apparent when 
it is realized that only about five per 
cent. of all losses exceed 80 per cent. 
of the total value of the property in- 
sured. That is to say, that if a hundred 
business men who are not living up 
to the co-insurance agreement in their 
policies, each has a loss, ninety-five 
of them will find when they come to 
have their loss adjusted that they are 
co-insurers for a part of their own 
lesses. The company will pay them 
otly that proportion of any given ‘loss 
under eighty per cent. of full value that 
the insurance carried bears to eighty 
per cent. of the actual value at the 
time the fire occurred. 

The operation of the co-insurance 
clause is clearly of the most vital im- 
portance to bankers and to others loan- 
ing money on mortgages covering burn- 
able property. For instance, it igs not 
enough that the face value of the in- 
surance policy equals or exceeds the 
amount loaned, because, as is illustra- 
ted in the foregoing examples, the face 
value of the policy is, where the clause 
is in effect, practically nothing but the 
basis on which losses are to be adjusted. 
It might well happen that the abroga- 
tion of the co-insurance clause would, 
in case of loss, result in a payment 
f:om the insurance company insufli- 
cient to cover the loan. More import 
ant, the concern would be left with no 
money to rehabilitate its business. 

The importance of automatic sprink- 
ler protection in reference to this co- 
jusurance matter is clear. With sprink- 
ler protection a man who. is now 
courting financial disaster by being 
underinsured on account of his high 
rates, May more than quadruple the 
amount of his insurance without in- 
cieasing its cost, by installing auto- 
niatic sprinklers. Bankers and lenders 
of money generally, can further pro- 
tect themselves, save their clients 
noney and at the same time perform 
a valuable public benefaction, in help- 
ing to conserve the nation’s products, 
by insisting on sprinkler protection. 
which means lowest cost insurance and 
therefore lowest possible fire danger. 

There is another factor in the pres- 
ent industrial situation which js closely 
allied to this. Numerous concerns now 
undertaking Government work are bor- 
rewing money for the raw materials 
and plant equipment which they need 
to undertake such contracts. In a great 
muny cases bankers are safeguarding 
tiemselves on such loans by requiring 
borrowers to take out use and occu- 
pancy insurance policies. But the in- 
surance companies are extremely reti- 
cent to write such use and occupancy 
insurance on concerns unequipped with 
automatic sprinklers. But bankers 
should realize that sprinkler protection 
reduces the cost of use and occupancy 
jusurance in practically the same ratio 
that it reduces the cost of fire insur- 
ance, 
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CASUALTY AND SURETY NEWS 





Stock Mutual 
Results in 1917 


TWO COMPANIES IN NEW JERSEY 








Transactions in Liability and Compen- 
sation Lines ‘Reach Large 
Proportions 





New Jersey has two stock mutual 
casualty companies which write com- 
pensation lines almost exclusively. Fol- 
Jowing are abstracts of their annual 
statements filed with the New Jersey 
Department, as of December 31, 1917. 


NEW JERSEY MANUFACTURERS’ 


CASUALTY 
Net premiums, liability, $22,659; 
ccempensation, $306,217; total, $328.876; 
other income, $9,332; total income, 
$338,207. 
Disbursements: Losses, liability, 
$1,867; compensation, $151,935; total 


losses, $153,802. Investigation and ad- 
justment of claims, compensation, $1,- 
(72; salaries of officers and other 
tome office employes $11,828; salaries 
and expenses of agents $9,155; inspec- 
tions other than medical and claim 


$2,325; dividends to stockholders $9,- 
600. Other items of expense bring the 


total disbursements to $194,388. 
\Ledger assets: Book value of bonds, 
$287,435; cash in office, $13,899; de- 
posits in bank, $18,338; uncollected 
premiums, liability, $4,994; workmen’s 
compensation, $89,684; total uncollect- 
ed premiums, $94,678; total ledger as- 


sets, $416,090; total admitted assets, 
$416,823. 
Liabilities 
Liabilities: Special reserve for un- 


paid liability and compensation losses, 
$69,438; unearned premiums, $133,502; 
re-insurance, $4,184; all other reserves, 


$7,000; total liabilities, except capital, 
$214,125. Cash capital, $100,000; sur- 
pius over all liabilities, $102,698; sur- 


pius to policyholders, $202,698. 

Exhibit of premiums, liability: In 
force December 31, 1916, $8 777, writ- 
ten during 1917, $24,882; expired and 
cuncelled $14,418; re-insured, $632; net 
premiums in force, $18,608. 


Compensation: In force December 


51, 1916, $116,764; ‘written in 1917, 
$333,324; expired and canceled, $188,- 
600; reinsured, $13,092; net premiums 
in force, $248,396. 
Results Since Organization 

Net premiums received, $688,073; 
losses paid, $334,680; dividends paid, 
$31,500. 


The company does practically all its 
business in New Jersey. 


MANUFACTURERS’ LIABILITY 

The Manufacturers’ Liability of Tren- 
ton has filed these figures: 

Income: Net premiums, liability, 
$277,492; compensation, $725,926; auto 
and teams, $1.504; total net premiums, 
$1 004,922; total income, $1,031,043. 

Disbursements: Losses, liability, 
$27,062; compensation, $396,293; auto 
and teams, $844; total losses, $434,199. 
Investigation and adjustment of claims, 
l'ability, $8,051; compensation, $86,176; 
auto and teams, $50; total, $94,278. 


Other Disbursements 
Commissions or brokerage, liability, 
$14,846; compensation, $26,481; salaries 
of officers and home office employes, 
$41,792; salaries and expenses of 
agents, $19,653; inspections other than 


Medical and claim, $4,762; other li- 
censes, fees and taxes, $11,045; divi- 
dends to stockholders, $25,000; total 


Gisbursements, $711,264. 
Assets: Loans on real estate, $16,- 


(Continued on page 23) 


Bill for Relief 


of Contractors 


MIGHT HELP SURETY COMPANIES 


Public Work Contracts Signed Prior to 
War Declaration Might Be 
Cancelled 

Contracts for public works may be 
cancelled during the war if a bill now 
in the New York Legislature is enacted. 

This measure provides that any 
State, county or municipal agency may 
cancel any contract made prior to the 
declaration of war upon Germany upon 
siipulation filed by the contractor, as- 
sented to by his 
such cancellation. 

Such public works may be entirely 
suspended, or the contractors may be 
«employed to complete all or any need- 
«d portion of the work under an agree- 
ment providing for payment of actual 
cost and expense. Where cost of the 
work performed under contract since 
beginning of the war and up to date of 
cancellation of contract exceeds the 
contract price therefor, the contractor 
may be paid for the actual cost and 
expense of the work as well as for 
costs and expenses arising after can- 
cellation of the contract by reason of 
any liability which accrued in connec- 
tion with such work prior to the can- 


surety, agreeing to 


cellation of his contract. 
Provision is made for investigating 
and determining costs and expenses, 


but the terms “cost and expense” are 
rot to include any profit to the con- 
tractor. 


Surety Companies Might Benefit 

Such a law might be of benefit to 
surety companies in some cases. At 
any rate it could do no harm. Matters 
might easily reach the breaking point 
with contractors on some of the big- 
gest jobs, which were entered into 
several years ago. Most smaller jobs 
in process when the war started have 
been entirely or nearly cleared up. In 
crder for a surety company to lose it 
is necessary for the contractor to go 
under, then his material men and fi 
nally any retained percentage due the 
contractor must be exhausted. 





WORSE THAN BATTLEFIELD 
New York Claim Men Are Told What 
Causes Accidents in Man- 
hattan 
Chief City Magistrate William Mc 
Adoo was the speaker at the monthly 
meeting of the New York Claim Asso- 
ciation held April 5. His subject was 
“Traffic Conditions in New York City.” 
He has made an extensive study of 
traffic conditions both here and abroad 
and declared that more persons were 
killed on New York streets in March 
than the total casualties reported for 
the American Army in France. He 

said in part: 
“One cannot enlarge New York. It 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
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‘s the same size today that it was 
when purchased from the Indians. The 
strects cannot be widened, but the 
drivers of automobile trucks, public 
taxicabs and even private owners can 
and must be shown that speed in driv- 
ing vehicles through our streets is one 
cf the worst menaces the public has 
to contend with. 

“The majority of the accidents and 
collisions happen, I believe, ‘between 
the hours of four and seven at night. 
't is at this time that the large office 
buildings, the stores and the factories 
are letting out their employes and the 
streets naturally become congested. At 
the same time, freight and express 
bundles which have been collected at 
assorting stations throughout the day 


are being shipped to railroads and 
piers. The instructions are to ‘make 
a boat’ and regardless of traffic con- 


ditions the large auto trucks plow their 
way through the army of home going 
pedestrians, 

“The traffic squad and the safety 
zone has done much to relieve the ac- 
cident and death record resulting from 
vehicles, but much more must still be 
cone. The traffic court hears hundreds 
of cases a week, resulting from viola- 
tions of the city ordinances. Em- 
tloyers both commercial and private 
must give their chauffeurs more time 
in which to make deliveries or keep 
appointments.” 


LATEST LICENSE BOND RATES 
Risks in Jamestown, 
Vernon, White Plains and 
New York City 


Cover Mount 


The most recent rulings of the Town- 
er Rating Bureau on license and permit 
bonds are as follows: 


Jamestown, N. Y.: Plumbers’ bonds $500 
each, Premium $2.50 each for year or part of 
veal , 

Mount Vernon, \N. Y.: Plumbers’ bonds: Each 
bond of $1,000, $2.50. (Plumbers in Mt. Vernon 
vive two bonds of $1,000 each—one to the city 
and one to the Water Co.) 

White Plains, N. Y.: 


Fireworks licenses and 


permits, junk dealers, plumbers, $5.00 per M. 
per annum 

New York City: Plumbers’ bonds $1,000 each. 
$3.00 each. This is the rate for each borough, 


regardless of the number of bonds given. 

Employment agencies, express wagons, junk 
dealers, second-hand dealers, steamship run 
ners, $5.00 per M. per annum and $5 minimum. 

Hoistway bonds: Bond, $3,000, premium $10.00 
each per annum 

tond, $500 or $1,000, premium $5.00 each per 
annum 

Applicable to both special and general per 
mits, which expire within the calendar year. 
lor short term, charge pro rata monthly pre 


mim subject to mnimum earned premium of 
$5.00. 

Pawnbrokers: $10,000, premium $10.00 each 
per annum 

Auctioneers: City bond, $2,000. On bond 
given after January Ist, expiring June 15th 


Bond given any time during 
June 15th of 


same year, $7.50 
ear, expiring 


y year, 
$10.00. . 


following 


Something New 


of brokerage commission paid. 





EXPERIENCE RATING NEAR 





Regarded as Practically Assured That 
Meeting This Week will 
Establish Change 

As this paper goes to press an im- 
rortant meeting is being held in New 
York at which it is confidently pre- 
dicted that a plan of experience rating 
for compensation risks will be adopted. 

This subject first came into promi- 
nence in New York when last spring 
the New York Department rejected the 
plan on the ground that, as used then, 
it was discriminatory, was competitive 
and unscientific, 

The subject was then taken up by 
the New York committee of the Com- 
pensation Inspection Rating Board. lt 
was discovered that the Massachusetts 
liating Committee was at work on the 
same subject. The committees at- 
tempted to get together and solve the 
problem. 

The Massachusetts plan was found to 
be practically the original New York 
pian which automatically went out of 
existence last June. There were one 
or two modifications. The subject was 
rot satisfactorily disposed of by that 
jcint committee. 

In view of the requirement of the 
New York Department that experience 
rating should be developed mathemati- 
cally and from a fundamental point of 
view, the problem was then referred 
to the National Reference Committee 
and it naturally referred the subject 
to the Actuarial Section in recognition 
ol the fact that the subject was essen 
tially actuarial. At the meeting this 
week the National Reference Committee 
heard the report of the Actuarial Sec- 
tion, which report unanimously recom- 
mended a plan. 

On the “Street” opinion appears as 
much as ever divided as to the merits 
and demerits of experience rating. In 
some offices the prospect of a change 
is hailed with joy, as a relief from 
what are now considered arbitrary rat- 
ings. Other offices say that the prob- 
able change can result only in the 
under rating of all good risks, and with 
the average experience based upon the 
poorer lines, the ultimate necessity for 
advances in rates. 





WOULD ABOLISH BUREAU 

A bill has been introduced in the 
New York Legislature to abolish the 
Tenement House Department and the 
Bureau of Fire Prevention and transfer 
the duties and powers now conferred 
or imposed upon that department and 
bureau to the superintendent of build- 
ings. 
NEW ADJUSTERS’ ASSOCIATION 

A movement has been started to form 
an association of accident and health 
adjusters. The first meeting was to 
have been held last week at the office 
oi the United States Casualty but was 
recessarily postponed. It is expected 
tuat the organization will be completed 
at a meeting to be held during the 
coming week. 





LABOR MEN INTERESTED 

Compensation writing offices in some 
instances see a decided danger in the 
growing attitude of Labor to demand 
that certain lines be written by a desig- 
nated carrier, notably the State Fund. 
Stock company men are curious to 
know why certain spokesmen of Labor 
are 80 deeply interested where the 
insurance shall be placed. 
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Close 80 Maiden Lane Office 
The American of Newark has closed 
its brokerage office at 80 Maiden Lane. 
li. L. Denny is special agent, and has 
been in charge. since the resignation 
uf Paul Clarke. 
+. * . 


Associated Companies’ Manager 

The Associated Companies have se- 
lected as manager of their central 
accounting office Francis W. Lloyd, 
furmerly of Liverpool, England. He 
received his educatior in England, and 
served five years in the Travelers of- 
fice, three of which as cashier. He as- 
sumed his new duties on March 1b. 
his office is handling compensation 
risks formerly prohibited, such as coal 
mines. 

a * ° 
Get the Payroll Business 

The number and size of contracts 
now being let increase the importance 
of payroll insurance one hundred fold, 

+ 
Corporal Sporrer Honored 

Corporal Thomas W. Sporrer, a mem- 
Ler of the 117th Trench Mortar Bat- 
tery, Rainbow Division, has been 
awarded the Croix de Guerre by the 
French Government and commended in 
War Department Orders for ‘‘continu- 
ing his fire under heavy bombard- 
ment.” Corporal Sporrer has been for 
a number of years in the fidelity de- 
vartment of the Fidelity & Deposit 
and is the first home office member 
to gain marked distinction on the field 
of battle. 

. * . 
A Colored Agent’s Activities 

The Amsterdam “News,” a news 
paper in the Bronx for colored people, 
prints this notice about J. T. Smith, 
en agent, with “It’s Time to Insure” 
aé the caption: 

“The importance of insuring is a sub- 
ject many people fail to value until a 
crucial period arrives. Why this is is 
a question. Indifference to safety or 
one’s life or property in times of seem- 
ing security and safety might answer 
the question, though often many are 
thoughtless of impending dangers and 
frequently forget to secure themselves 
in advance, 

“Stop that now and get the benefit 
the Great Eastern Casualty Company 
cffers and have an agent of your own 
in the person of J. T. Smith, of 79 Old 
Broadway, call and explain the advan- 
tages of an insurance. Why not phone 
him at 9217 Morningside and the de- 
lightful results will be far fetched... It 
is better by far to have one of your 
own you understand and who under- 
stands you. Since the same legal 
process follows and the policy equally 
binding, it is only right and just that 
we deal with each other. 

“Mr. Smith has had many years of 
experience in the insurance business 
and has proven himself to be reliably 
evinced by the number of clients he 
has to-day. A postcard or a phone call 
at the above will bring him to your 
door, If you range in age from 16 to 
70, now is your time. Mr. Smith issues 
a supreme policy in the North Amer- 
ican Company securing it three months 
in advance for $3.” 





Liberty Loan Luncheon 
Edward Griffith will give a luncheon 
next Saturday to about forty Fidelity 
& Casualty men and their friends at 
Farrish’s Chop House. It will be a 
Liberty Loan booster meeting. Alva 
E. Stern is team captain. 
* + a 
Commercial Casualty’s Building 
About May 1 the New York office 
cf the Commercial Casualty hopes to 
be located at 128 William Street where 
the Company is having a four story 
brown stone building completely re- 
novated. Manager F. E. Wilkins will 
have much more space there. The 
building is next to one of New York’s 
land marks—the house in which Wash- 
ington Irving lived when a boy. The 
Commercial Casualty didn’t mean to 
put anything over on anybody, but a 
few days ago a removal sign was sent 
tc the new location and by mistake 
was placed on a new twelve story 
building, next door. It stayed there 
for several days until the owners of 
the new ‘building discovered the error. 
It stated that the Commercial would 
cecupy the whole building. 
o s a 
Burglary Department to Move 
By May 1 the’ New York burglary 
department of the Fidelity & Deposit, 
row at 84 William Street, will be lo- 
cated in rooms 1609-10, 80 Maiden 
Lane. A. L, Dietrick will be in charge. 
7 +. - 
Loan Committee Active 
Secretary R. R. Gilkey of the Gen- 
eral Insurance Committee on Liberty 
Loan, at 80 Maiden Lane, is receiving 
great handfulls of cards from insur- 
arce offices giving the names of those 
who will act as solicitors. The cam 
paign is on in full swing and will begin 
officially next Saturday. The commit- 
tee’s territory embraces Chambers 
Sireet east of Nassau, south to the 
Rattery and east to the East River. 
There are 80 office buildings to be 
canvassed in the district, which will 
be thoroughly culled for applications. 
* . s 
Mysterious Disappearance 
A good illustration of a mysterious 
disappearance burglary case is provid- 
ed in the experience of the General 
Accident. Mrs. George W. Yard, wife 
ef the pastor of the Woodstown, N. J., 
Methodist Church, did not relish the 
idea of moving when her husband told 
her he had been transferred, but’ that 
was before she began packing and 
found a diamond ring she lost four 
years ago. It was in the bottom of 
a barrel in which part of their house- 
hold goods were packed when they 
reached Woodstown. 
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Gone to Camp Upton 

Four more men of the Aetna office 
in New York have gone to Camp Upton. 
They are W. A. Bergimini, of the 
cashier’s department; J. K. Egerton, 
reneral liability; W. T. Key, plate 
giass; Jack Pleu, claim department. 

es ® 
Effects of War 

The old argument that the draft has 
made it hard to write accident and 
health on the younger men crops out 
every now and then. Naturally a large 
number of young men are not on hand 
io be solicited but that does not alter 
the situation much, for the young men 
never were very good prospects for 
commercial health and accident lines. 
The opinion prevails among most man- 
acers that the effects of the war have 
stimulated a desire for protection 
among the older men which more than 
offsets any possible losses among the 
younger ages. 

ae * aK 
Booster Meeting Friday 

At the Bankers’ Club, Friday, at 3:30 
o'clock, a big booster meeting will be 
held in the interest of the Liberty Loan. 
Insurance men are urged to attend. 
Former Governor Strong and _ other 
netable public men will speak. 

a a > 
Talk of Excess Commissions 

Interest in the compensation com- 
mission subject has been revived by 
the announcement that a special meet- 
ing will be held next week to consider 
i: The question has arisen whether 
member companies were exacting prop- 
er pledges from general agents that 
excess commissions would not be paid 
to sub-agents. It would appear that 
some laxity exists and that in some 
instances company representatives who 
attended the previous meeting were not 
in position to speak authoritatively for 
their companies. In view of this a 
special meeting of executives has been 
arranged, at which it is hoped that 
more definite information may be ob- 
tvined. 

+ a7 * 
C. A. Timewell to Speak 

Cc. A. Timewell, New York manager 
of the Standard Accident, was the 
speaker at the last meeting of the 
trooklyn Brokers’ Association. 

* + - 
Representing Chicago Bonding 

Charles R. Cuyler & Co. is now rep- 
resenting the Chicago Bonding & In- 
surance in Philadelphia as_ resident 
manager, at 428 Walnut Street. 

* ” * 

The new burglary department of the 
American Surety is being installed 
across the hall from the Metropolitan 
Department at 100 Broadway. 


CHICAGO 


AGENCY OPENINGS IN 
44 STATES 





W. F. MURPHY & CO. FORMED 


Appointed Resident Manager of the 
Chicago Bonding & Insurance 
Co. in New Jersey 


W. F. Murphy & Co., Inc., has been 
formed in Jersey City and has been 
appointed resident manager for North- 
ern New Jersey of the Chicago Bond- 
ing & Insurance Co. The agency has 
teken offices in the Union Trust Co. 
building, Jersey City, and at 34 Pine 
Street, New York. 

William F. Murphy, who is presi 
dent of W. F. Murphy & Co., Inc., was 
for a number of years special agent of 
the Casualty Company of America. 
leaving that Company to go with the 
London & Lancashire Indemnity in 
like capacity. Later he joined the 
staff of the New York office of the 
Travelers, which position he left to 
become a special agent of the Globe 
Indemnity. 


Mr. Murphy has specialized in bond 
ing, lines, as well as in all casualty 
branches, and his experience will en- 
able his firm to highly develop the 
Chicago Bonding in Northern New 
Jersey. 


Statement of the Ownership, Management, 
Circulation, etc., Required by the Act of Con- 
gress of August 24, 1912, of THE EASTERN 
UNDERWRITER, published weekly, at New 
York, N. Y., for April 1, 1918. 

State of New York, 
County of New York, ss. 

_ Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
Clarence Axman, who, having been duly sworn 
according to law, deposes and says that he is 
the Editor of THE EASTERN UNDER- 
WRITER, and that the following is, to the 
best of his knowledge and belief, a true state- 
ment of the ownership, management (and if a 
daily paper, the circulation), etc., of the afore- 
said publication for the date shown in the 
above caption, required by the Act of August 
24, 1912, embodied in section 443, Postal Laws 
and Regulations, printed on the reverse of this 
lorm, to wit: 

_1, That the names and addresses of the pub- 
lisher, editor, managing editor, and business 
managers are: 

Publisher, THE EASTERN UNDERWRITER 
COMPANY, 105 William Street, New York. 

Editor, Clarence Axman, 105 William Street, 
New York. 

Managing Editor, Clarence Axman, 105 Wil- 

liam Street, New York. 

Business Manager, William L. Hadley, 
Plainfield, N. J. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a cor- 
poration, give its name and the names and 
addresses of stockholders owning or _ hold- 
ing 1 per cent. or more of the total amount of 
stock.) 

Clarence Axman, New York City. 

Benjamin F. Hadley, Des Moines, Ia. 

William L. Hadley, Plainfield, N. J. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 per cent. or more of total amount of bonds, 
mortgages, or other securities are: (If there 
are none, so state.) 

None. 

4. That the two paragraphs next above, giv- 
ing the names of the owners, stockholders, and 
security holders, if any, contain not only the 
list of stockholders and security holders as 
they appear upon the books of the company 
but also, in cases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation, the name of the person or corporation 
for whom such trustee is acting, is given; also 
that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and 


belief as to the circumstances and conditions , 


under which stockholders and security holders 
who do not appear upon the books of the com 
pany as trustees, hold stock and securities in 
a capacity other than that of a bona fide own- 
er; and this affiant has no reason to believe 
that any other person, association, or corpora- 
tion has any interest direct or indirect in the 
said stock, bonds, or other securities than as 


so stated by him. : 
CLARENCE AXMAN. 
Sworn to and subscribed before me this 3rd 


day of April, 1918. 
W. L. CHAPMAN, 
Notary Public, Westchester Co. 
(My commission expires March 30, 1919.) 
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CASUALTY AND SURETY POINTERS 








The New Jersey 
New Jersey legislature has passed 
Law a bill which makes 
Requirements the surety on a bond 
guaranteeing perform- 
ance of a contract for the construc- 
tion, erection, alteration or repair of 
public buildings, public works’ improve- 
ments of a State, county, city, townshp, 
village, borough, municipality, school 
district, ete., directly liable for the 
payment of material bills incurred in 
performing the work. Heretofore the 
surety was liable only for the perform- 
ance of the contract work undertaken 
end not for the payment of the con- 
tractors’ bills, either directly or indi- 
rectly, as no lien could lie on public 
work in New Jersey. This law means 
that companies must change their 
methods of underwriting construction 
contract bonds covering public work in 
‘New Jersey to the extent of requiring 
the contractor to show a larger amount 
ot good liquid assets in proportion to 
the work undertaken than they have 
required in the past, and they must 
also be more careful to see that all 
contractors for whom they issue bonds 
have first-class credit and the reputa- 
tion of promptly taking care of their 
material bills, otherwise companies 
must safeguard their risks by requir- 
ing good collateral or indemnity. 
* * * 
The Chamber of .Com- 
Developing merce of the Borough 
Government of Queens, New York, 
Business has recently organized 
a war industries com- 


mittee, the duty of which is to keep 


tefore the members of the Chamber 
of Commerce, government contracts 
which are offering and might be of in- 
terest to them. Here is an opportunity 
to develop government business, which 
is the most desirable class of contract 
business at the present time. Through 
the secretary of the Chamber, John T. 
Hartison, of the Fidelity & Deposit, 
was able to get a complete list num- 
bering about 160 firms and _ corpora- 
tions which have received or are bid- 
ding on government work or willing to 
convert their plants for government 
work. To these concerns he wrote a 
letter, setting forth his company’s fa- 
cilities for service, etc. These will be 
fellowed up. The company has also 
taken the front inside cover of the 
Queens Borough Chamber of Com- 
merce March publication for advertis- 
ing purposes. 

Mr. Harrison believes this same plan 
could be used by other agents in the 
larger cities, many of whom are no 
doubt members of the local chambers 
of commerce, and if such chambers of 
commerce are not assisting their manu- 
facturers along these lines, the agents 
might suggest their doing so, and put 
tne same plan in operation which has 
Proved successful and in which the 
manufacturers have been greatly in- 
terested through the Queens Borough 
Chamber of Commerce. The agent, of 
ccurse, where such work is not being 
carried on by his local chamber of 
commerce could interest them in or- 
ganizing a jwar industries committes 
and could get in touch with manufac- 
turers who are working on government 
orders or would be interested in same. 
These are all live prospects for surety 
bonds. 


. * ” 
One will find the fellow 
One who says: “My salary 


PerCent. goes on, even if I am 
Extra away.” Ask him: “Who 
pays the doctor, the drug- 

fist, the nurse, the hospital and all 
the other extras that come with the 
Cisability? In case of a long disabil- 
ity, wouldn’t that salary for no work 
feel like charity after a while? If you 
are killed, how long will your salary 

















go on to keep the family?” Then you 
will find the man who has just pur- 
chased a home and he says he can’t 
afford the price of accident and health 
insurance. Try this on that fellow: 
“Wouldn’t it be worth 1 per cent. ex- 
tra interest to know that those pay- 
ments will be kept up even if accident 
or illness does come and _ prevent 
work? Wouldn’t it be worth that lit- 
tle 1 per cent. to know that if you 
were killed coming home tonight that 
your little wife would have a home all 
paid for and free and clear of all 
debts? ‘Well, that is just what a dis- 
ability policy will do.” All these cases 
are built to show that an objection 
can best be handled by a question to 
bring out a new train of thought, and 
to drive a new fact home,—‘The Stan- 
card ‘Cog.” 
* + . 
There is a growing de- 
(Robbery mand for _ insurance 
Furnishes against robbery. If one 
Good Field could judge from the 
number of robberies, the 
term “one born every minute” should 
be applied to the highwayman instead 
of the sucker. Two highwaymen were 
hanged in Chicago recently, and three 
more will probably be hanged in the 
near future, but in spite of that they 
keep coming. It is a lot easier to hold 
up a store than to break into one 
and Mr. Crook is taking full advantage 
cf the fact. It is likewise a lot easier 
to hold up a paymaster than it is to 
blow a safe, though it should not be 
forgotten that the “yeggman,” or pro- 
fessional safe blower, likes his own 
game best. Please understand that we 
speak not from actual experience, but 
from loss experience. Not to mention 
the possibilities of securing a large 
volume of business from big depart- 
ment stores, factories and banks. there 
is a golden field for the agent in the 
gmall stores in his territory. For a 
five spot, and in some cases for $4, you 
can secure the average merchant 
against robbery to the extent of $1,000, 
except in Cook County, where, for ob- 
vious reasons, the same _ premium 
would only cover to the extent of $590. 
Let us suggest that without any fur- 
ther delay you select the busiest 
street in your town and start at one 
end and ‘see how many robbery in- 
surance policies you can write. If you 
will take the time to give this scheme 
a trial your efforts will be more than 
repaid. It is s0 easy you will be sur- 
prised. In soliciting this class of busi- 
ness, use form B-18, or in cases where 
a storekeeper wants messenger rob- 
bery insurance in addition to interior 
robbery, form B-13.—“The Fieldman.” 
COMPLAINT AGAINST MINIMUMS 
Some offices are complaining about 
the reductions in compensation mini- 
mum premiums. For example, clothing 
manufacturers were reduced from $25 
to $12; garages, $50 to $18; truckmen, 
450 to $23, and contractors (building 
private residences, flats or apartments), 
$50 to $38. Painters—exterior and in- 
terior—now take the same rate, $7.62. 
It is argued that at these rates there 
are a large number of risks which do 
net bring the broker sufficient revenue 
to induce him to solicit the lines. It is 
fared that much of this business will 
rot be solicited and that—as one man 
put it—the State Fund, “which has no 
solicitors,” will “solicit.” 








B. H. HOLMES RESIGNS 

Bertram H. Holmes, who for a num- 
ber of years has been manager of the 
collision claims department of the Met- 
ropolitan office of the General Acci- 
cent, has resigned and is now asso- 
ciated with the Trauss Garage Co., of 
this city. 
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HEAD OFFICE F. J. WALTERS 
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Stock Mutual Results 


200; collateral loans, $20,000; book 
value of bonds, $436,812; stocks, $81,- 
756; in bank, $72,755; uncollected pre- 
miums, liability, $187,070; 
tion, $198,643; auto and teams, $780; 
total ledger assets, $1,018,366; total ad- 
mitted assets, $981,324. 


Liabilities: 
paid liability and compensation losses, 
$206,581; total unpaid claims, $206,721; 
unearned premiums, $287,495; total lia- 
bilities except capital, $598,733. 

Cash capital, $250,000; surplus over 
all liabilitfes, $132,591; surplus to pol- 
icvholders, $382,591. 


Premiums in force December 31, 
1916, liability, $46,396; written in 1917, 
$261,913; expired and cancelled, $292,- 
23; net premiums in force, $115,477. 
Compensation premiums in force De- 
cember 31, 1916, $277,401; written in 
1917, $1,103,850; expired and cancelled, 
$1,008,344; net in force, $372,907. 

Auto and teams premiums in force 
December 31, 1916, $917; written in 
1917, $1,746; expired and cancelled, $1,- 
419; net in force, $1,244. 


Net premiums received. since organ- 
ization, $1,923,790; net losses, $839,680; 
dividends declared, $46,250. 
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Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL L APPLETON, United Sta States Mgr. 
Lia 
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“PURELY MUTUAL THE CHARTERED 1857 
Northwestern Mutual Life Insurance Co. THE TRAVELERS 
MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President INSURANCE INDEMNITY 
INSURANCE IN FORCE, $1,604,426,324 COMPANY COMPANY 
SATISFIED POLICYHOLDERS each year apply for over 35% of the HARTFORD, CONNECTICUT 
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Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules GUARANTEED LOW COST LIFE INSURANCE 
Investigate GEO. E. COPELAND, AND . 
before selecting your Supt. of Agencies, ; ° CASUALTY INSURANCE oe 
Company Milwaukee, Wis. 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 

















NEEDS GUARANTEES AGENTS THE BROADEST 
r FIELD AND THE LARGEST INCOME. re 


American Central Life - 


Insurance Company 

















INDIANAPOLIS, INDIANA 


— 


73d ANNUAL REPORT 


mene NEW YORK LIFE 


All agency contracts direct with the company 
INSURANCE. COMPANY 


346 & 348 BROADWAY - . NEW YORK CITY 


HERBERT M. WOOLLEN, President See Pky 


Income for the year 1917: 





Address: 

















re ae $100,279,122.00 
mrberest Gnd Rents.....ccccccrses 39,957,422.00 
SE SE dae vinddccssccewin 5,881,618.00  $146,118,162 
. Paid Policy-holders, 1917 (Exclusive of Disability Benefits): 
Capacity For Local Agents Death Losses ........sseeeeeeees $30,599,371.00 
Matured Endowments ........... 13,566,409.00 
You can use our capacity as your own to take care of additional business ahem) i Ee ee yap had 
: : , EG 2% ad 50 66s 6b ice tw Hae ,807,762.00 
beyond the capacity of admitted Companies. PEE 0509000 sis ascrsesenss 1,387,241.00 $86,887,953 


Our capacity is as high as $150,000 on a single risk with immediate binders : : 
and 10% commission to brokers. Guaranteed Underwriters. Use our special Loaned Policy-holders during 1917............ $23,722,213 
Surplus Line Department. Special liberal policies for Baggage Insurance. on 


New Paid-for Insurance in 1917 (Exclusive of 
MARSH & MCLENNAN over $16,000,000 increase by Policies revived 














- and increased, and Additions by Dividends)..... $315,994,500 
Insurance Exchange, Chicago Paid-for Insurance in Force Dec. 31...........+00085 $2,673,334,836 
19 Cedar St. ‘org California St. 14 Superier St. Siete Av Number of Policies in Force Dec. 31............... 1,301,969 
NEW YORE DENVER bbiure MINNEAPOLIS ‘ 
Ford Bigg. i in a3 Leagenhall St Admitted Assets, Dec. 31, 1917.............. $934,929,381 
DETROI ONTREAL LONDON caeen siete are the pronesty of “ard 1,000,000 people with 
their dependents (in accordance with their contractual! rights). 
THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE Tia Cangacg is quily qraal; tee ar aaleel Ge 
6664 ith wees ae tews eeeneed $760,742,335 
Reserved for dividends payable in 
EPGE. udatn sens) cecndene evans «ces $26,561,063.64 
Reserved for dividends on deferred 
dividend policies maturing  subse- 
CE - EO Br theo e chet iienscsecawe 107,041,778.00 
Reserved for Contingencies........... 40,584,204.36  $174,187,046 





BED ) caw an tree ncodenne dd cisayenadat $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 






A Progressive For the year 1917 the Company’s mortality rate 
was the lowest in its history 


Sl RE | VY AND CASI IAL | Y Average earning power of total Ledger Assets ag +i 1916 revit 
A detailed statement will be sent to any person asking for it. 
Company January 14, 1918 DARWIN P. KINGSLEY, President 





























